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M IS €M EA XapaxTnpioTIK& TnG ayopdc MeAios

« 23000 MeAicookopoug pe 14000 Tévoug TTapaywyn,

 Elcaywyég xapunAng moioTnrag kKol kooroug amd EE
(BAérme... BouAyapia),

 EAdyiorn Siapnuion amé rta peydAa brands,

* MpowdnNTIKES MPOCPOPES KAl HAXN TIHWYV oTa papia (amd
6-18 E/kg),

 NMwAnoeig oxedoév nmavrou (Z/M, pavaBika, Aaikeg,
BioAoyika, e-shops kAm.)

 Eaywyég Kupiwg XUHA ToI0TIKOU HEAIOU Yia avapién
« Xwpi¢ KAaSIkN Si1a@NnHIoON KAl EMOTNHOVIKI] UTTOOTHPI¢N



YIKIEME .
KE*TPO E|®§ONTQ§MANAMTZEP ESAAAOZ To n pOBAn“a

Nwg ummopei va diagopornoinOci
O€ AUTI) TNV Ayopd HIa HIKPI) OIKOYEVEIAKN EMIXEipnon ?

Karapxnv 0a enynoouvpe Tn orparnyikn dSiagpopomoinong
KOl HETA

NMwg amoTrunwveral oto BMC mou akoAouOci
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Business Model Canvas

Top MeliBee ka1l kaivoTolia

O1 kaivoTopeg AUoeIC TTOU Oa MpooBéoouyv aiia oTnv
npoTtaocn Tng Top MeliBee mmpog Toug meAATES TNG Eival:

1. H «ovopaoTiIKn» eTIKETA (laser printed) yia =evodoyeia,

2. H mMPpoOoWIIKN EKTUTTWON ETIKETAS YIia SwWPO N
1IS1I0KaTavaiAwon,

3. O1 MPOOCWIOTOINHEVES ONHUIOUPYIKEG CUOKEUATIES VIO
Yyauoug kKal BagTrioia,

4. H mpoéTaon emavaAnmriKng ayopdag & TOUPIOTES HEOW
QR Code oTNnV £TIKETA KAl TTOPATIONTIA O€ e-shop.

5. H mpoofyyion Kal dnUIoupyia OXECEWV HE TOUG TTIEAATES
HE XpRon epyaAciwv CRM /RFM/ LTV analysis, o€ 6Aa Ta
oTAdIa TOU KUKAOU (WG TOUG.

6. H xpnion Internet Marketing oTov CUYKeEKpPINEVO KAGOO.
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Key Partners Key Activities Value Proposition | Customer Customer

Relationship Segments
Kdrolikol

AVOTOAIKWV
MNpoaoTiwv.

MeAdTeg
ETTIAEYPEVWV
=egvod. Movadwyv.
&

Néa {euyadpia,
TTEAATEG
ETAIPEIWV
UTTNPECIWV
yAaupou/BATrTIONG .

Key Resources Channels

E-Shoppers
=evodoxol
ETaipeieg

Ymnpeoiwv

Cost Structure Revenue Streams
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Key Partners Key Activities

Value Proposition | Customer Cust. Segments

Movadiki oiétnTa | Relationship Kdroikol

yeuoTIK) ATT6Aauon AVOTOAIKWV

& EUEPYETIKN de’on MpoaoTiwv.
OTOV OPYQVIOMO.

MeAdTeg
EMIAEYHEVWV
=egvod. Movadwyv.
&

Néa {euyadpia,

Channels TI'£)\GT£’§
ETAIPEIWV

UTTNPECIWV

yAaupou/BATrTioNG .

"EpxeTai 61TOU
Bpiokeoal avégoda.

Key Resources

E-Shoppers
=egvodoxol
ETaipeieg

YTrnpEeciwyv

Cost Structure

Revenue Streams
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Business Model Canvas

Etaipia Napaywyn¢ kai Aiavoung MeAiou

Key Partners

Key Activities

Key Resources

Value Proposition
Movadiki
TTOIOTNTA YEUCTIKN
AmroAauon &
EUEPYETIKN dpdon
OGTOV OPYQVIOHO.

‘EpxeTail 6TTOU
Bpiokeoal avégoda.

«TTPOCWTTIKA»
OUOKEUOOIid.
++++

AZEXQOTEG OTIYHEG

Augnon KukAou
EPYAOIWV

Customer
Relationship

Cust. Segments
Kartoikol

AVATOAIKWV

MNpoaoTiwv.

MeAdTeg
EMIAEYHEVWV
Zevod. Movadwv.
&

Néa {euyadpia,

Channels

TTeEAATEG
ETAIPEIWV
UTTNPECIWYV
yapou/BarrTiong .

E-Shoppers
=egvodoxol
ETaupeieg

YTTNPEoIWV

Cost Structure

Revenue Streams
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Business Model Canvas

Etaipia Napaywyn¢ kai Aiavoung MeAiou

Key Partners Key Activities

Key Resources

Value Proposition | Customer |m
Movadiki Relationship KdaTtoikol
TTOIOTNTA YEUCTIKN AVOTOAIKWV
AmoAauon & (Xprion CRM yia MpoaocTiwv.
EUEPYETIKR BPACT OUXVN ETTIKOIVWVid MeAGTeC
oTOV OPYOQVIOMO. pe e-mail ETTIAEYHEVWV
marketing Zevod. Movadwv.
"EpxeTai 61TOU &
Bpiokeoal avégoda. ‘ Néa (eu’ydpla,
«TTPOCWTIIKA»  Channels | ;T’;I’;TSV
OUOKEUOOiA. i j
e+ F2F delivery. UTTNPECIWV
AZEXOOTEG OTIYHES e-shopping. (QR  ydpou/Bammiong.
Code)
E-Shoppers
AU¢non KikAou Digital Marketing. =£vo56X0!
EPYACIWV (email , Social ETaipeieg
Media) YTrnpeciwv
%

Cost Structure

Revenue Streams

‘Ecoda TwARoewv

‘Ecoda TwARoewV

AoITTwyv TTPOoIdvVTWYV

(Bao. TTOATOG, YUPN
KATT. )
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Key Partners Value Proposition | Customer Customer
Relationship Segments ,
AEXOLOTEG OTLYHEG YL . . KoatavaAwtég pehtov &
nehdreg Zevodoxeiwy | TEXVIKEG CRM otn Baon | syvadmv npoidviwv:
Ko {evydpLa ov kOKAou {wng Twv 1. NeAdteg
navtpevovTal f nehatwv. : ETUAEYHEVWV
Bartilouv. Npoowruki £fumnpe- ZEVOSOXELAKWV.
on pecw Movadwv.
Movadikij ToiétnTa | Telemarketing
Kal yeUon o€ 2 TG _ 2. Kdroixol
«TTPOCWITIKA» Mail/e-mail marketing AVaTOAIKWV
Key Resources CUOKEUOTIA. Channels MpoaoTiwv.
AméAauon kai : 3. Néa Zeuydpia,
OTOV OPYQVIOHO. Marketing, email, UTTPECIWV
newsletters, Social yGpOU/BATITIONG
"EpXETQI EKEI TTOU Media, Home delivery.
Bpiokeoal avégoda. | QR Code e-shopping. 4. E-Shoppers
Web Marketing. TaPAS0CIAKWY
| e

Cost Structure Revenue Streams
‘E¢oda Trapaywyikng MioBoi ‘Ec05a TWARGEWY ‘Ecoda TTWARCEWY
AgiToupyiag kar marketing, AoITTwyv TTPOoIdvVTWYV
NpopReeie (Bao. TTOATOG, YUpPN
- KATT.)
evoidueooug
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