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Eicaywyn

H 1Tapouaciaon tmou akoAouBei pIAodoLei va Eekabapioel TIC BACIKES
EVVOIEC TOU marketing kail TNG €TTIKOIVWVIAC, TV dIAPOPETIKOTNTA TWV
Baoikwy eceidikevoewy, TTapabETel TTapadeiyuara OAIKAG ETTIKoIVwviag
(360° Branding) kal TTPOTEIVEI TOV TPOTTO TTOU AVAAUOUE TNV ayopad Kal
oXeO0IAOUNE Eva TTPOYPAMMA HAPKETIVYK KAl ETTIKOIVWVIAG OTA TTAQiCIO
EVOC OAOKANpwHEVOU ETTiXEIpnuaTIKOU 2Xediou.

[MapaAAnAa atravta oto TPORANMa kKaravonong Tou digital wg e€EAIEN Kal
“dnuokpartikotroinon” Tou Trapadoaoiakou One to One Marketing.
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O mapadoociakog opiopog Tou MAPKETIVYK

MapkeTivyk €ival n dladikaagia Tou oxedlaouou, TTapaywyng, TIHoAOynong,
TTpowOnoNng kai diavourng ayabwy, uttnPEoIwy N Kal IDEWV, YIa TNV
dnuIoupyia cuvaAAaywVv TTOU IKAVOTTOIOUV OKOTTOUC KOl AVAYKEC ATOUWYV
KAl OPYQVIOHWV.




e e — Marketing and Communication Basics

Ti €idoug evépyeleg oxediadlel kal eKkTeAEi o Marketing Manager?
‘Epeuva ayopdg, avraywviopou, SWOT analysis, evTOTTIONO KUPIWVY
OEPATWY KAl KATEUBUVOEWY, KABOPIONO OTOXWV KAl aTPATNYIKAG
MwAnoewv, MapkeTivyk, ETTiKoIvwviag online kai offline o€ Trapadoaiaka
Kal ¢n@ioka MéEoa, Kal YEVIKOTEPQ EVEPYEIEC TTOU £TTNPEALOUV TO Hiyud
Marketing,

|ApvERTIUNG |

[sTRATEGY) [erANDING
N ‘l’ U4

MARKETING
4 N“i

dnAadr) Ta Tapadoaciaka 4P 1Tou e€eAixOnkav o€ 7P ue TNV TpooOnkn
Twv People, Positioning, Packaging k.a. Kail TEivouv va uttokataoTabouv
atrd 10 TTEAATOKEVTPIKO SAVE (Solution, Access, Value,
Education/engagement), Trou eutrepiexeral oto BMC.

INTERNET

I ———————————————
RESEARCH
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Ti1 gival n Epguva Ayopag

Epceuva ayopag (Market research) Bewpeital KGBe opyavwuévn
TTPOCTIABEIa OUAAOYNG TTANPOPOPIWY OXETIKA UE TRV ayopPd Kal TOUG
KATAVOAWTEC/XPNOTEC

o080 www.pollfish.com

Password nsights / Started

How many different passwords do you have?

More than 10 21% 21

61010 - 20% 20

One - 23% 23

Total responses 100
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T1 gival n avaAvon SWOT

H avadAuon SWOT (Strengths, Weaknesses, Opportunities, Threats )
gival Eva epyaleio oTpaTnyikKou oXedIOoUOU TO OTTOIO XPNOIYOTIOIEITAl VIO
TNV avAAuOon TWV ECWTEPIKWYV KAl EEWTEPIKWY TTAPAYOVTWYV TTOU
eTTNEEACOUV TNV TTOPEIa YIAG HAPKOC N ETTIXEIPNONG
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Ti givan Ala@Ruion
H xprjon padikwv JECWV ETTIKOIVWVIAC ETTI TTANPWUJI, TTPOKEINEVOU VA
«METAPEPOUME» TOV OUVNTIKO TTEAATN | XPNOTN, OTTO TO OTAJIO TNG
ayvoiag, oTnyv: AR

['vwplipia (Attention/Awareness)

Evdia@épov (Interest)

EmOupia (Desire) kai

Apdon (Action)

Desire

Interest

Attention

O1 TTaAIE¢ KAAOOIKES dlagpnuioelc oTov TUTTO, €iXav ouvnOwc Tov TITAO Kal
TNV €IKOVA WG attention getting device kal oTnv cuveExela avepepav 1a
XOPAKTNPIOTIKA TOU TTPOIOVTOC/UTTNPECIAC, TTAEOVEKTAMATA KAl OQEAN.
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This Volkswogen missed the boat.

The chrome strig on the glove compatiment
is blemished and must be replaced. Chances
ore you wouldn't have noliced it; Inspector
Kurt Kroner did.

There are 3,359 men ot our Welfsburg fac-
tory with only one job: 10 inspect Yoliswagens
atsach stage of i5n.13000

Lemon.

thon cors)

Every shock obsorber is tested (spot check-
ing won't dol, every windshield is scanned.
¥Ws have been rejected for surface scratches
barely visible to the eye.

Finol inspection is really somethingl VW
irupaclbn 1un eoach cor off the line onto the

ore produced doily; there ore more inspectorns

9/4/2020

Icar lost stand), tote up 189
check points, gun oheod 1o the cutomatic

broke stand, and say "no" to one VW cut of
fifty.

This precceupafion with deteil means the
VW losts longer ond roquires less mainte-
nance, by ond large, than other cars. it alsa
means o used VW depreciotes
less thon ony other cord

We pluck the lemons; you get
the plums,

The Rolls Rayce $

Clond — $13,995

“At 60 miles an hour the loudest noise in this
new Rolls-Royce comes from the electric clock”

What makes Rolls-Rayce the best car in the world? “There is really no magic about it—
it is merely patient attention to detail,” says an eminent Rolls-Royce engineer.

L. “At 60 miles an hour the loudest noise

comes from the clectrie cloc

reports the

Technical Editor of st soron. Three muf-

years. With 4 new network of dealers and
pans-depots from Coast to Coast, service is

1o problem,

flers tune out sound Freq
2. Every RollsRoyee engine is run for seven
hours at full throule before installation, and
each car is testdriven for hundreds of miles
over varying road surfaces.

3. The Rolls Royee is designed as an owner
driven car, 1t is eighteen inches shorter than
the largest d

estic cars.
4. The car has power steering, power brakes
and automatic gearshift. Tt is very easy 10
drive and o park. No chauffeur requires,

5. The hnished car spends a week in the Final
testshop, being fine tuned. He
jected to 98 separate ordeals. For e
sethascape w listen for axle-

e it is sub

&, The RolleRoyee is guaranteed for three

v has never

The Rolls-Royee rad
anged, except that whe ,
ed fn 1933 the monogram RR was changed
red 10 black

conchwork is given five coars of primer
paint, and hand rubbed hetween cach coat,

o on,

before mine coats of finishing |
8. By moving a switch on the steering <ol
e, you can adjust the shock-absorbers to

suit road ¢
10. A picnic table, vencercd in French wal-
nut. slides out from under the dash. Two
more swing out bebind the front seats.

11. You can get such optional extras as an
E

machine, a bed. hot and cold water for wash.

resso coffee making machine, a dictating.

ing, an clectric razor or a telephone

12, There are three scparate systex

of power

brakes, two hydraulic and one mechanical

Damage 10 one systom w
he Rolls-Royee is a vey 5
alse @ ve
cightyfi

5.

v lively car. It cruises serenely ot

op speed isin exces of 100mph
13 The Bentley is made by Rolls-Royee, Ex

cept for the radiators, they arc identical mo-

tor cars, manufactured by the same engineers

in the same works. People whao feel diffident

ing a Ralls Royee can buy a Be

puick. The Rolls- Royee illustrated in this ad
vertisement —Lo.b. principal ports of entry -
costs $13,995.

16 you would like the rewarding exper

of driving a RollsRoyte oc Bentley, wiitc
wlephone 1o one of the dealers lisied

the opposite page.
RollsRoyee Ine.. 10 Rockefeller Pla
York 20, N. Y., Clrele 51144

. New

March 1959
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2NUEPA oI dlapnuicelc aTov TUTTO €ival TTIO «APAIPETIKEC», TUXVA
XIOUMOPIOTIKEG Kal BaaifovTal Kupiwg aTnV €IKOVA.
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T1 gival To Direct Marketing

2Uupwva ue Tov oplaouo TnG Direct Marketing

Association, To Aueoo MapkeTivyk gival éva ap@idpouo (interactive)
ouoTNUA HAPKETIVYK TTOU XPNOIUOTIOIEI Eva ) TTEPIOCOTEPA
OlaPNUICTIKA JEOA, TTPOKEIJEVOU VA TTPAYUATOTIOINCEI MI
METPOUEVN avTaTTIOKpIoN (response) 1 ouvaAAlayn (transaction) oe
OTTOIAdNTTOTE ONEIO.

Baoikd xapakTnpIoTIKA TNG Au@PIidPONNG ETTIKOIVWVIAS 01O AJECO
MApKETIVYK €ival n UTTapEN PNXAvIoUoU attokpiong, N KATaypa@r) Kal
n METPNON TNG ATTOKPIONG.

11
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e
B <

Byringe ihsfuin
i, newikds, KOTEAMpN. Kopiva GuEIR.L.
PETDE O eI sivon BUOKEho; oo Alpa 130Upa. ARG £1aaTE SR0PadL-

LIF T POTORIG Do, Ol T SUmEL KL Qo) va yricou:
(. it g fun vea GoReIugn jupa.

tiu KL T YEG Il Tou el pog sToniouy

S previo gy S s,

SEARIDITALS ST EOLT, 40 OLSREIOUN 0 aBis
CUE 1 TS,

G nEGGHE 30 Bony [RETAcE ke Bakiwp

Loun IRePEAETE, kAT L TSR OGS TYeT)
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Opi1op6g TG NMpowbnong NwARcewyv
[Mpowbnon NwANocewyv gival N TTwANON TTPOIOVTWYV 1 UTTNPECIWYV OE

emitredo B2B 1 B2C, pyéow KATToI0¢ eVEPYEIQC TTEPIOPIOUEVNC DIAPKEIAC,
TTOU TTPOOPEPEI OTO KOIVO OTOXOC OUYKEKPIMEVO KivnTPo ayopag

13
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*EVOEIKTIKEG EVEPYEIEC AVA EMKOIVWVIAKK £EE10IKEVUON

Advertising

Madikr) d1a@AMION: EKTTOUTTEG, EWTUTTA, dIaPAMION HECW DIadIKTUOU, PAdIOPWVO,
TNAEOTTTIKEG DIAPNUICEIG

ECwTepikn dla@rpion: TTIVOKIOES, OTACEIC AcwPopEiwy, oTAdIa, XWPOol avamauong,
dlaPnuIon METPO, TAC|.

Alapripion oTo d1adikTuo: dlapriuIon HECW KIvnToU ThAEpwvou (mobile adz),
dla@NUICEIC NAEKTPOVIKOU Taxudpopeiou, dlapnuicelc banner, 0€AidEC
ATTOTEAEOUATWY PNXavwy avalntnong, blogs, evnuepwTika deATia, ayyeAieg aTo
OI0QIKTUO KATT.

Direct marketing:

TaxudpouikEG TTWANOEIG, telemarketing, kataAoyol, shopping channels,
OIadIKTUAKEG TTWANOEIG, emalils, text messaging, websites, online display ads,
fliers, diavoun kataAdywv TTopTa-TOPTA, promotional letters, outdoor advertising,

TNAEQWVIKO marketing, koutrovia, direct selling, mobile KATT.

15



MwARoeig uAIkwy (TTwANSN EUAAwWV, QUAAGDIa, TTapouaidoelg) EykardoTaon, BorBsia TTEAATWY, EMOTPOPES KAI ETTIOKEVEG, XPEwOnN.
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EVOEIKTIKEG EVEPYEIEC AVA EMKOIVWVIAKN £EEIBIKEUON

Online/internet marketing

HAekTpovikd EptTéplo (e-commerce), BeATioTotroinon unxavwy avalitnong
(SEO) MdapkeTivyk pnxavwy avalnrnones (SEM),Mobile Marketing, Email
marketing, MdapkeTivyk TTEpiExopévou (content), Koivwvikd yéoa (Facebook,
Twitter, LinkedIn kATT.), Google ads KATT.

Sales & Customer Service

Y100 TNPIKTIKO UAIKO TTWANCEWY (QUAAADIA, OTTTIKOOKOUGTIKEC TTAPOUCIACEIS),
EYKATAOTOON, EYYUNOEIG, ETTIOTPOPES, DWPEAV ETTIOKEUEG, TIMOAOYNON KATT.

16



1< € M EA . o .
iMhOE@EAONT(gMANATZEPESAAOI Marketlng and Communlcatlon BaSICS

EVOEIKTIKEG EVEPYEIEC AVA EMKOIVWVIAKN £EEIBIKEUON

ANUOOIEC 2XETEIC

E10IkEC eKONAWOEIC, OUVEVTEULEIC, OMIAiEC ouvedpiwy, KAadIKA Bpafeia,
OUVEVTEUCEIC TUTTOU, HapTUpiEC, OEATIO €10 OEWVY, UTTOOTHPIEN/XOPNYiec o€
KOIVWTIKEG EKONAWOEIG KATT.

MpowBnon NMwAnRocewv:

[Mpoo@opég, daywvIouoi, KouTtovia, dciyuata TTpoidviwy (freebies), TTpovépia,
BpaBeia/dwpa, EKTTTWOEIC, EIOIKEC EKONAWOEIC KATT.

Eutropikég EKBETEIC:

[MepitrTepa, OEIYUATIOPNOG TTPOIOVTWY, TTAPOUCIACEIG KATT.

ETaipikry Koivwviky EuBUvn: YTTooTAPIEN TTEPIBAANOVTIKAG agipopiac, dwPEEC,
€0ENOVTIONOC, QIANAVOPWTTIKEG OPACEIC KATT.

17
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MoTe emITUYXAVOUUE TTWANON

Ortav o1 AoyIKEC Kal 01 ouVAIOONUATIKES ACIEC TTOU TTPOCPEPEI EVA TTPOIOV
N UTTNPETIia, aciouv yia KATTOIOV, TTEPICOOTEPO ATTO TO KOOTOG TOU.

SALE = PERFORMANCE + EMOTION =+ PRICE

18
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Moigg €ival o1 TTPOoUTTO0£0EIC CWOTAS ETTIKOIVWVING

»Na yvwpiloupde O€ TTOI0 TTPWTAPXIKO KOIVO ATTEUBUVOUOOTE
(OnuoypaPIKA, YUXOYPAPIKA)

»Na yvwpilouue TToIa €ival N Kupiapxn 8€on kalr otdon Tou,
QTTEVAVTI OTO TTPOIOV I TNV UTTNPECIA PaGg

»Na yvwpilouue TToI0 €ival TO KUPIO TTPORANMA TTou KaAgiTal va
AUON TO TTPOIGV TTOU TOU TTPOC(PEPOUNE

»Na «Totro0eTriIoOUHEY (position) cwaoTa TO TTPOIOV JAG oav AUon
OTO TTPOLBANUA TOU.

19



1K € M EA : .. :
IM%’OE@EAONT(SMANATZEPESAAOI Marketlng and Communlcatlon BaSICS

Moigg €ival o1 TTPOoUTTO0£0EIC CWOTAS ETTIKOIVWVING

»>Na €TTIAECOUNE TTOIO €ival TO £va, ONPAVTIKOTEPO TTPAYUA TTOU Ba
TTPETTEI va avadeigel n ETTIKOIVWVIA

»>Na «atropacicoupne» JEOW €peuvag, TTola Ba TTPETTEN va gival n
emBuUNTA avTtidpaon Tou KoIVOU Jag OTNV ETTIKOIVWVIQ pag (Ti
OEAoupe va TTpooEcouy, va aioBavBouy, va TTpagouv)

»Na UNOTTOINOOUNE KAl OTNV OUVEXEIQ VA ACIOAOYNOOUNE TNV
QATTOTEAECHATIKOTNTA TNG ONMIOUPYIKNG TTPOCEYYIONG.

20
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KuUpieg E€€I0IKEUOEIC KOl XOPAKTNPIOTIKA

O Alagripion
Madlika pEoa, ETTIKOIVWVIOKOC HOVOOPOPOG, HOKPOTTPOBEOUN, OUVAICONUATIKES
KUPIWG agieg
4 MNMpowBnon NwAnoswv
KivnTpo TTEPIOPIOHEVOU XPOVOU, AOYIKEC aciec, MAlIKN ) EOTIQOMEVN ETTIKOIVWVIO
0 Anudoieg 2xE0€IC
ETikovwvia eTAIPIKAC €IKOVAC, OUXVA TAUTION JE KOIVWVIKI €uBUvVN, £0TiOoON O€
OIONOPPWTES YVWHNG

21
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KUpieg ESEIOIKEUOEIC KAl XAPAKTNPIOTIKA

oCustomer Relationship Marketing (CRM)
Kivatipia duvaun gival n Bdon dedouévwy, ap@idpoun, dIaTTPOCWTTIKI)
ETTIKOIVWViA, AOYIKEC KAl CUVAICONUATIKEC agieg, upnAou KOOTOUG, £0TIOON O€
EVTATIKOUG XPNOTEG

o Internet Marketing
Au@idpopo, veaviko, ypryopo, diadpaacTIKO, HETPOUNEVO, XAMNAOU KOOTOUG, DITTANG
KATEUBUVONG, TTEAQTOKEVTPIKO, «AVATPETITIKO», OUXVA UTTOKABIOTA TO PEIYUO
marketing
oOAIKr} ETTiIKOIVWVia
Xprion ouviuaoMoU eCEIDIKEUOEWY, EVIAIO UPOC KAl OTUA, CUVETTEIO OTNV PACIKI)
TOTTO6£TNON, TTOAUBIAOTATEG OUVATOTNTEC

22
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To 360° Branding onuepa

To {NTOUPEVO OTO OUYXPOVO UAPKETIVYK, Eival 0 OWOTOC XEIPIOUOS TNG
OIaXPOVIKAC O0XE0NG TNG MAPKAC YE TOV TTEAATN/KATAVOAWTH, TTOU 0dNYEi ToV
TTEAATN va A€l «AUTA €ival N HAPKO POUY.

To oupBaTtiké/TTapadooiakd marketing Ba TTpéTTel va ocuvepyaleTal ApUOVIKA HE TO
Wnoelako, kail €vvoleg integrated marketing Trponyoupevwy 10€TILV, ATTOKTOUV
TTPWTAYWVIOTIKO POAO HE TNV TTPOCHONAKN EVOC “e”.

Ac doupe Eva TTapAadelyua OAIKNG ETTIKOIVWVIAG TTou dnuioupynenke atrd 1o Ogilvy
Group yia Tnyv Virgin Atlantic.

23
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To ap)i1ko brief kail n moloTikn di1apopomoinon Tng Virgin

To Baoikd {ntouuevo atro T Virgin Atlantic ATav n au¢non Tou apiBuou Twv
EMIRATWVY TNG, AAAG KAl TNG TTIOTOTNTAC TWV UTTAPYXOVTWYV TTEAATWYV Kal Twv Travel
Agents, 0TTw¢ Kal N TTPOTPOTN Yia dokIu TNS Business Class atrd 10
OUYKEKPIMEVO KOIVO-OTOXO.

H dia@opd 1nG VA o€ ox€on JeE ToV avTaywviouo, oxeTiloviav Ye TV TTAPOXN
TTPWTOTTOPIAKWY UTTNPECIWYV Kal service (TTpéBbupec agpoouvodoi, vegetarian
menu, TTaywTd, massage Kata 1n dIapKela TNG TrTong, kid pack, “virgin
clubhouse k.4.), oe ouvduaoud ue TNV KAAUTEPN duvaTr] TINA. AuTOG 00yNOE TO
Ogilvy Group otnv dnuioupyia TNG ETTIKOIVWVIOKAG BACIKAG 1I0£AC, VIO TO TTWG N
Movadikf @iIAoco@ia TG VA dnuioupyei Evav «GAAov agpax» TTou YiveTal aiotnTtog
OTOUG TTEAATEC TNG.

9/4/2020 24
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2Tparnyikn tomo0érnon tng Virgin Atlantic

H Virgin Atlantic avayvwpileTal TTayKOOMiWG yia TNV TTEAQTOKEVTPIKN PIAOCO®Ia
KAl TNV KaIvoTodia TNG, €I0IKOTEPA oTNV €CuTTnNPETNON TTEAaTWY TNG Upper Class
otTou 10 Value Proposition pyeta@palopevo o€ TaCIOIWTIKA EUTTEIPIO TOU TTEAATN,
gival TTpayuaTika povadiko.

H otpartnyikny TG Baoiletal oTnyv 1T0oI10TNTA, AIoBNTIKA KAl €CUTTNPETNON ATTO
€CEIOIKEUMEVO ETTAYYEAPATIKO TTPOCWTTIKO, TTOU EETTEPVA TIC TTPOCDOKIEC TOU
TeAan.

210 3 slides 1Tou akoAouBouv Ba yivel atréAuTa KatavonTr N TTEAQTOKEVTPIKN
OKEW, TTPOCEYYION, KOl JETATPOTTA TNG O€ JOovadIK TTPOTEIVOUEVN agia
TTaPEXOVTAC AUCEIC o€ OAa Ta TTPORAAMATA TOU ETTIRATN.

9/4/2020 25
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Moment of Truth trame o Solution

W

Car, Motorcycle or Train
g
= Transport handled

= Driver handles luggage

Getting to the Airport

i

= Stressful
= Complicated
— Parking — Luggage

™y
=
L ]
e
=
=
8=
*
m

Auto Check-ln and Tracking
g

= Drive-through Check-In
= Ajrline knows where you are

Check-In

H—

* Long, frustrating lines
= Linnecessary
(only necessary to
the airline)

BIEITE )

Clubhouse

=3

= Net access, fax, library

= Salon, messages, beauly

= Sound room, driving range,
skiing machine

Comfort Until Flight

« \Want/need to work
=« Want/need to relax

9/4/2020 26
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In-Flight Comfort Unique Travelling Environment

- o
* Planes are uncomfortable =t * Seats
by nature = — Full-steepers — Mood lighting
* Long-time spent in a seat § ~ Gradual dawn
* Boredom = « Bar
4 * You decide meals
=
=
Arrival E Valeting
- ™ -
* Smelly £ * 18 showers

o Un-showered
¢ Clothes a mess

* Makeup and shave

* Heated floors

¢+ Clothes pressed

* Hot and Cold Breakfast

9/4/2020 27
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Getting to Destination Chauffeured Delivery to
> B Destination
¢ Traffic Destination |

» Comfortable ride
door-to-door
¢ Knowledgeable local driver

* Unfamiliar place

Figure 1: Virgin upper class customer expetience: surpassing expectations.

OgilvyOne Viewpoint, Jan 2002

28
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MeAaToKeVTPIKN @IAoOCO®ia

Eival Trpogaveéc TTwe 10 EmixeipnuaTtikd povréAo Tng Virgin Atlantic,
avéKaBev «cekivouoe» atrd 1o Value Proposition TTpo¢ 1o TTpwTapxIKo
Kolvo (Customer Segments), o¢ etritredo B2B ka1 B2C, 1ToAU 1TpIV
epgpavioTei To Business Model Canvas.
EC dAAou n Evvola TNG TTEAATOKEVTPIKAGC PIAOCOQIAC Kal TTPOCEYYIONG,
ETTIONG TTPOUTTNPXE, WG Baaikr) apxr) Tou CRM aAAd kai TG dIa@nUICTIKAG
ETTIKOIVWVIAC, Kal EkPpadoTav atrtoAUTa aTTO TO TETPATITUXO:
» Know your prime prospect
»  Know your prime prospect problem(s)
» Position your brand as a solution to the problem(s)
» Communicate effectively, étrw¢ Kai

Sale = Performance+Emotion/Price

BBDO Discipline

9/4/2020 29
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Evépyeieg ZuvoAikig Emkoivwyviag (360° Branding)

Alognripion o€ MNeplodika
One 2 One Marketing
- EupuTtepo Koivo
- Frequent flyers
- Tag1d1wTIKOI MNpdaKTOPEC
- EIOIKEC ouadEeC KoIvoU
Internet Marketing

2.€ ONEG TIG TTEPITITWOEIC N dNUIOUPYIKNA TTPOCEYYION ETTIKOIVWVEI TO Value
Proposition, €xel évtovo branding, €ival o€ OeUTEPO €VIKO, ava@EPETAl OTNV
MovadIKn TaCIOIWTIKNA EPTTEIPIa TOU ETTIBATN O0TO B2C, 1] TO 6¢EAOC TOU
ouvepyatn oto B2B, kal QuOIKA attopeUyel TNV OUVON  EYWKEVTPIKN
TTPOCEYYION TOU EINAOCTE, TIPOCPEPOUME, EXOUME KATT.

9/4/2020 30
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XopaKTNPLOTLKEC EMLKOLVWVLAKEC Tpooeyyioelc B2B kat B2C Marketing

Vircin PLaNET Viecin Dury Freg

L2 OLOEUE] ¥ fppuaiize

TNII:'E ro M-Ellu“ mE Ksanng
American Express
1=21

L an oL
L 0 Y O G O
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Virgin Atlantic 360° Branding o€ «mapadooiaka» kot PneLaka
onueia emadnc .

TTY
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Business Model

Key Partners
MoTWTIKEG KAPTEG,
MeyaAa
Aepodpodpia,
Airport
lounges/facilities
IT/Web support
services,
Virgin Group
Companies
TagIdiwTIKoi
TTPAKTOPEG
Catering food
suppliers.
Transportation
suppliers (chauffer
services to and
from airport)

B M C Virgin Atlantic

Key Activities
Flight Logistics,
Customer service,
handling in-flight
entertainment, red
carpet treatment,
Airline Lounges,
CRM, ouvexnig
EKTTaidEUON
TTPOCWTTIKOU.

Key Resources
Richard Branson PR,
Global Holiday
expertise,
Exmaideupévo Ground
and Flight Personnel,
IT/Website support
Eikova luxury Airline

Value Proposition

B2C: Movadiki
EMTTEIPIO ME
Auoe€ig o€ OAa TA
TASISIWTIKA
mPOoBAQuATA, TTOU
geTEPVOUV TIG
TTPOCOOKiEG TOU
empATn.

B2B: Movadika
TTPOYPAMMATA KOl
ETAIPIKEG
OUHMQWVIEG YIa
Tag1d1wTIKOUG
TTPAKTOPEG,
ETAIPEIEG,
International
events KATT.

Customer
Relationship
Customer
Relationship
Programs, Flying
Club bonus miles,
Upgrades,
Corporate
schemes.

Channels
Website, Mobile
apps, Alagnpion,
MEoa KOIVWVIKNG
dIKTUWONG,

Richard Branson
PR efforts.

Word of mouth

Customer
Segments
B2C
Global and
Corporate
travelers.

Expensive Holiday
travelers

Neapég
OIKOYEVEIEG ME
OIKOVOMIKI aveon.
B2B

Corporate Kai
Trade

Revenue Streams
Air tickets

On board shopping,

2 UVEPYALOPEVEG TACIDIWTIKEG UTTNPETIEG,
gvolkiaon auTokiviTwy, leisure flying KATT.
Virgin group companies.

Ala@Apion TpiTWV.

Cost Structure

MioBoi/apoiBég/commissions.
KooTtog/amdéoBeon/ouvtipnon agpooKapuwy oUyxXpovng
TEXVOAOYIOG. Kauaoiua, ouvtApnon KATT.
Website/Hardware/Software/ update/maintenance.
KooTog diagruiong/MpowBnong on kai off line.

KO6oTOG TTpOUNBEIWY OUVEPYATWV

33%
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iMhOE@EAONT(gMANATZEPESAAOI BuSiness MOdeI canvas

H xprion kai xpnoipdétnta tou BMC

To Business Model Canvas kaBodnyei Tov €TTIXEIPNUATIA «UTTOXPEWTIKA» VO
OKOAOUBNOEI TNV TTEAQTOKEVTPIKI QUTA TTPOCEYYION, UE TIC 4 evOTNTEC TOU
Value Proposition

Customer Segments
Customer Relationships
Channels

...... otrou 1a 4P (Product, Place, Price, Promotion) yéoa atré tnv

METEYECENICEN TOU O0TO SAVE, petaoxnuarifovral ok...... 411 (MeAarec,
[Mpoteivopevn acia, MNpdoaon, MNeAaTelakEC OXETEIQ).
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Digital Marketing, n apxn Tou TéAoug Twv 4P

Digital Touchpoints
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Physical Touchpoints

To digital marketing pe Tnv mpooOnkn Twyv digital touch points oTo
Customer Life Cycle kai Customer journey management, anairei
mAéov pia véa Oswpnon Twv 4P’s kai Tng orparnyikng Marketing kai
Emkoivwyviag, pe TNV xprion Ttou SAVE kai Tou Business Model Canvas.
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& Aré Ta 4P Tou Marketing Mix
LK€ M EA oto Business Model Canvas

KENTPO E@EAONTOQN MANATZEP EAAAAOZ

Ta 3 €idn onuEiwWyY ETTAPNG HE TTEAATEG

Paid:

[Mapadoaiaka Kal ynelaka dIa@nNMUIoTIKA KUPiWG

uEoa, otTwg TV spots, PPC Ads, Posters kATT.

Owned:

EAcyxoueva TAnpo@opIiaka Kupiwg néoa otmtwe Web Page,
Blogs, Apps, Facebook page KATr.

Earned:

Mn eAeyxXOuEVaA KOIVWVIKA pEoa OTTwG Re-tweets,

Facebook, word-of-mouth kATT.

9/4/2020
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KENTPO ESEAONTON MANATZEP EMAAOE Marketing and Communication Basics

e Ac SoUpE Kal Eva TTOPASELY A LOG ETILTUXNUEVNG KAUTTAvLaC TS Aegean
Airlines rtou xpnowuomnoinoe paid, owned kot earned, cupBatikd, aAAd Ko
Pnookd Meoa
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L IK € MCEA Marketing and Communication Basics

KENTPO E©EAONTQN MANATZEP EAAAAOX

Aegean Airlines «DiAe€ Touc»

* To «®iAeP€ touc» elval pLa online evépyela tou €Tpeée 0TO MAOLOLO TNG
Kaprtaviag tng AEGEAN yla Tov ELoEPYXOUEVO TOUPLOUO. 2KOTIOG TNG ATAV, VA
avadeitel Tnv kKaAn MAsupa tng EANASaC mpoBAaAlovTac LEPLKES ATIO TLG
QPETEC TWV avBpwTWV TNC, OTWCE N yevvalodwpla kat n ploevia.

 Onwc paptupd To OVOUA TNE EVEPYELAC, OL CUUMETEXOVTEC UITOPOUCAV LECW
Tou microsite www.filepsetous.gr va plAeéPouv Evav EEvo emifatn Tng
AEGEAN r1ou emlotpedel 0T YW TOU PETA ATto TG SLAKOTIEC TOU OTNV
EANGSa. OL xpnoteg kaAouvTal va ETUAEEOUV Eval aTtO TOL €L TIAKETA LLE
rnapadootokd EAANVIKA Ttpoiovta tou BEAouv va GLAEPOUV KoL 0T CUVEXELQ,
va anodacioouv Tuxaia tnv mtion kKat tn 0€on otnv onoia emBupovy va
TomoBetnOel To Swpo Touc.

* Mnyn: OgilvyOne Athens
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KENTPO ESEAONTON MANATZEP EMAAOE Marketing and Communication Basics

* Aegean Airlines «®iAed€ Toug»

Tnv nUEPA TNG T ong, To MARpwua tng AEGEAN avaAappave va
napadwoeL To SwPOo €K HEPOUC auToU Tou To dikee. To Swpo
ouvodevuoTayv armo HLa KAPTA HE TO ovoua, TN pwrtoypadia Tou Kal TNV
guxn tou. OL TuXEpoOL MapaARTTEC TV SWPWV ELXOV TNV EUKaLpla va
EUXOPLOTHOOUV QUTOV TToU Tou¢ didePe pEow tou hashtag
#aGiftFromGreece. OAa ta pnvupata Kot oL pwtoypadiec amod Toug
napaAnmnrtec dnuootevovtav otnv evotnta «EAaBav to pilepa»

oto www.filepsetous.gr
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KENTPO E©EAONTQON MANATZEP EAAAAOL

Aegean Airlines «®iAe £ Touc»

To UAIKO Kal Ta JNvUNaTa Twv
OUMMETEXOVTWYV «ETTAICAV» TOOO OTOV
IOTOTOTIO TNG KAMTTAVIOG
(www.filepsetous.gr), oTo site Tn¢
Aegean, 6co kail ota Social Media Tn¢
Aegean (Facebook, YouTube,
Instagram, Twitter)
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KENTPO EGEAONTON MANATZEP EAAAAOT Marketing and Communication Basics

* Aegean Airlines «®iAed€ Toug»

* H avtamokplon Twv Xpnotwy ATaV EVTUTIwoLaKn. Meploocotepec amo
10.000 CUUMETOXEC ONUELWONKOV TLC TIPWTEC LOALG LEPEC EVW N EVEPYELL
amneonooe MOAU BeTikd oxoAla ota social media.

* To QileY € touc £pxetal va cupmAnpwoel tnv Above The Line emikowvwvia
N AEGEAN yLa ToV ELOEPXOUEVO TOUPLOUO TTOU ETILUEANONKE SNLOUPYLKA
n SOHOSQUARE. https://www.youtube.com/watch?v=mAI2Seeqn7Y

e BA£moupe Aownov nwc oto olyxpovo marketing cuBLWVOUV ALPLOVLKA KoL
CUUTIANPWHOTLKA Ta Ttapadootakad Kot ta Ppndlakd Meoa €xovtag mavta
OTO ETKEVTPO TOV TIEAATN, .
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From4 P’s To SAVE

Solution

Value

Promotion Education/
Engagement
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KENTPO E©@EAONTON MANATZEP EAAAAOZ

AvTi yia To ipoiov (product), eoTiaore ornv Auon (Solution)

[MpoodlopioTe TNV TTPOCPOPA OE OXEON ME TIC KOAUTITOUEVEG AVAYKEG/AUCEIG TTPOG TOV
TTEAATN, OXI 1IDI0TNTEG, AEITOUPYIEG KAl TEXVIKA XAPAKTNPIOTIKA.

[: EYPLIMAIKH

MIETH é@«tg‘éxr h"\s
. BN
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KENTPO EGENONTON MANATZEP EMAAOE Marketing and Communication Basics

AvTi y1a Tnv diavopn (place), eoTiaore ornv MNpooBaon (Access)

AnuioupynoTe €va oAOKANPWHEVO OUCTNUA ETAIPIKAG TTAPOUCIAC OTA KAVAAIQ, HE
BAon 10 CUVOAIKO «QyopaoTIKO TALEIDI» TOU TTEAATN, avTi va OWOETE EuPacn o€
MEMOVWUEVA anueia dIaVOUNG Kal KavaAia ETTIKOIVWVIAG.
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AvTi yia Tnv Tign (price), eoniaore ornv Aia (Value)

Ava@epbeite oTa OPEAN TOU TTPOIOVTOG/UTTNPECIAG 0AG O€ OXEON WE TNV TIUN TOU XWPIG
va OWOETE EUPaon aTnV TIUR Tou, O€ ouvAPTNON JE TO KOOTOG TTAPAYWYNAG, TTEPIBWPIA
KEPOOUG, I TINEC AVTAYWVIOUOU.

Eowtpwkn

napoppunon

::: inner drive
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KENTPO ESEAONTON MANATZEP EAMAAOT Marketing and Communication Basics

AvTi y1a Tnv mpowOnon (promotion), goriaore ornv EKmaidsuvon

(Education) ka1 Tnv eymmAokn (engagement) Tou meAarn/xpnorn.
Noapexete mMAnpodOpnon oXETIKA LE SLaPOPOTIOLNUEVES AVAYKEC OE KABE
onpeio Tou «KUKAOU {wWNAC» Tou TteAATN, avti va Pacileote amoKAELOTIKA
oe Aadripion/PR/MpowbOnon.
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KENTPO E©OEAONTON MANATZEP EAAAAOZ

To marketing & Communications plan Rpa-Rnua

H diadikagoia gival OUYKEKPIPEVN,

»AvoAuoTE TNV ayopd e Ta 4P Tou peiypaTog marketing,

» QVOKOAUWTE NEOW €PEUVAC TO TTPOQIA, TIC EVNUEPWTIKES KAl
AYOPAOCTIKEC «DIAOPOMESH TWV TTEAATWYV OOC.

»onuioupyeioTe Eva Touchpoint map cuugpwva pe 1o Customer
Life Cycle Touc,

»xpnoiuyoTtroigiote To SAVE kai 1o Business Model Canvas yia va
QTTOTUTTWOETE VA ACIOAOYNOETE KAl va ETTIBERAIWOETE TNV AOYIKN
TNG OTPATNYIKAG KAl TNG BACIKNC TOTT00€TNONG (positioning) TTou
0a akoAoubnoete, Kal TEAOC

»atrotuttwoTe To Marketing & Communication plan TTou Taipiadel
oTnv OIKA oag avtiAnyn.
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Marketing and Communication Basics
KENTPO E©@EAONTOQN MANATZEP EAAAAOZ

To marketing & Communications plan Rpa-Rnua

YT1rapxouv TTOAAG utrodsiyuaTa kal templates ot1o AladikTuo, OTTWG Kal OTO
kemel.gr, 61ToU Ba Bpcite Kal Eva £Toipo business plan yia Tnyv virtual
MeEAIoookouikn eTaipeia TopMeliBee, Tng omroiag 1o Business Model
Canvas, Kai o TTivakag TrepleExouévwy Tou Business Plan kai Tou
E¢aywyikou oxediou marketing akoAouBkei.
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KENTPO E©@EAONTQN MANATZEP EAAAAOZ Marketing and Communication BaSics

To Business Model Canvas, Business Plan kai
Export Marketing Plan Tng

Top Melibee

MnynR: www.kemel.gr.
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i< ¢ M EA Business Model Canvas

KENTPO EGEAONTON MANATZEP EAAAAOX ETaI p I a n a p avwv“ g Kal AI avo " “ g M £AI o u
Key Partners Key Activities Value Proposition | Customer Customer
Relationship Segments
AEEXQOTEG OTIYHEG YLOL ) ) KatovaAwtég peAov &
nehdeg Zevodoyeiwv | TEXVIKEG CRM otn Baon | gyvadwv npoioviwy:
ko {euydpLa ov kOKAoL {wng Twv 1. Nehdreg
navtpevovtat i neAaTwv. o . ETUAEYUEVWV
Bartifouv. Mpoowrtikn £§unnpe- ZEVOSOXELOKWV.
on peocw Movaswv.
Movadiki oiétnTa | Telemarketing
Kol yeuon o€ & Internet. . 2. K&roikol
«TTPOCWTTIKA» Mail/e-mail marketing AVOTOAKGV
Key Resources OUOKeEUOTia. Channels MpoaacTiwv.
AmréAauon Kal : 3. Néa leuyadpia,
£UEPVETIKI Bpdon Telesales, Mobu!e TEAGTEC ETAIPEIDV
OTOV OPYAVIGHO. Marketing, email, UTTPECIRV
newsletters, Social YGHOU/BETITIONG .
"EpXETal EKEI TTOU Media, Home delivery.
Bpiokeoan avégoda. | QR Code e-shopping. 4. E-Shoppers
Web Marketing. TaPadoCIAKWV
TPOPipWV

I

Cost Structure Revenue Streams
MNayia oToixeia, £E§oda AsiToupyiag Kai ‘Ecoba nwAcewv peAol Kot Aomwv ipoidoviwy (Baoc.
marketing, pio@oi/apoifég, avalwoipa TLOATAG, YUpN KA.
UAIKA TTOPAYWYNRG, OUVTHpNnon, ‘Ecoba and mbavi enéktacn ce cGuokevacia

aoc@dAAion, AoItTég datrdveg MPOIOVIWV AAAWV TTAPAYWYWV.
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KENTPO E@EAONTOQN MANATZEP EAANAAOZ

Mwakag MNeplexopévwyv Business Plan

1. Elcaywyn

2. Business Summary

3. H emixeipnuatiki 16€a

4. 20vToun TreEPIypa®n Tng ETaipeiag
5. To 6papa TNG TAIPEING

6. H MeAicookopia kal Ta TTpoidvTa TnG
7. H NMaykéopuia kal n Eupwtraikni ayopd

8. H EAAnvIKNf ayopa

1 AounR Tou KAGdou

"1 Mpoiévta

(] ZUOKEUOOIEG

1 Tipég [ TipoAoyiakni MoAITIKR
1 MpowOnon / AiagRuion

1 H Tumniki} oikoyevelak) MeAIGOOKOMIKI

Movada/Avraywviouog
1 SWOT Analysis Tou kAadou

9. Kupia BépaTta kal atrToppEOUCES
OTPATNYIKES KATEUOUVOEIG

10. H emixeipnuATIKN EUKaipia

11. Z16)01 MApKeTIVYK/ITIWARCEWV
12. Zrpartnyikil MApKeTIVYK &
Emkoivwviag/BMC.

13. MAdvo MApPKETIVYK Kal
Emmikoivwviag

] Customer segments

[ FeviIKA ZTPATNYIKA ETTIKOIVWVIAG
1 Baoiknl TomroBéTnon (positioning)
] ETOupnTtn avTidpaon Tou Koivou
[ Npoteivoupeveg MNpooeyyioeig

14. H onpacia kai o p6Aog Tou

IvTepVeET.
15. ETRO101 NEAICOCOKOMIKOI XEIPIOMOI

16. TeXVOOIKOVOUIKA OTOIXEI
17. MNMapadoxég
18. OIKOVOMIKA atToTEAEO AT
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Key Partners
EmiAeypévol
TTOPAYWYOI
MEAIOU iSI1wV

XOPOKTNPIOTIKWV.

ZUVETAIPIOHOG
Mapaywywv
MaoTixag.
Egc18ikeupéva
Mpageia
dlekTTEpaiwong
gSaywywyv

Web marketing,
NY local Media
MediaBranding
Packaging,
Promotion
specialists

Business Model Canvas TopMeliBee Exports

Key Activities
EmiAoyn eoTiaon
Kai digioduon o€
véeg ayopég, SAVE
Marketing mix,
B2B/C Pre-testing,
e-CRM, diapriuion
oTa S100IKTUOKA
Méoa,Sales Promo

Key Resources
MNvwoseig/eptreipia,
ouyxpovol
TECTeTeTo]l
OUOKEUATIag Kal
TTaPAYWYAS
Brand DNA
KAIVOTOMIOG OTO
Marketing

Value Customer Customer
Proposition Relationship Segments
B2C AméAauon E¢c101keupéveg B2C 'EAANnveg
kol uyeia pe ToTop Tsxvm’ég e-CRM 6|'ao1Topé($,
MeliBee/Mas. TTPOOCEYYIONG, KaTtoikol N€ag.

., TMPOCEAKUONG, YopKngG.
PuGIKG PEA pe ggutTnPEéTNONG, EvaioOntotroinuév

MaoTixa Xiou pE

EvnNuEPWONG O€ Ol OTNV UYIEIVH

::('L’;gt’(s:x:g emiedo B2B, B2C | Siatpogn.

S ;
I516TNTEG TTOU Channels EX::;:V B
Hovo n EAANVIKA | Alamrpoowmikd B2B Kupiwg
puar pTTopEl KAl | yéoa emagprig B2B "EAANvo-
xopider amhoxepa. | B2C, Mpowenan Apepikavoi
B2B. Twpa £xete | g¢ POS , Digital AvTiTrpéowTrOl,
ka0e Aoyo va NewYork Media, Alavopeic, Deli

TTPOTEIVETE OTOUG

meAdTeg 0ag Top | Méoa Kovwvikic
MeliBee/Mas AIKTOWONC.

Blogs, Forums, and Grocery shop

owners og Astoria

Cost Structure

Y1roAoyiopog oplakoU KOOTOUG £§aywywyV, AdGyw
OUYKPITIKG UYNAWYV apXIKWV dATravwy yid

Owpedv TpoIdv, deiyyara, TTpowdnTIKA

UTTOOTAPISN KavaAIwV SIavoung, TTapadooiaKn
Kal Yyn@iokn Ala@RiPIon, KOOTOUG ETTICTNMOVIKAG

TEKUNPIWONG IBIOTATWY KATT.

Revenue Streams

‘Ecoda atmré mmwAnoeig Top MeliBee kai Top
MeliMas.

NMwAnoeig in Kgs

60% MeliBee 500gr.,

40% MeliMas 250 gr,

10% single portion packs.




LY iK€ M €A

A R T S RIS Mwakag MNeplexopévwv E€aywykov Zxediov

Meprexépeva

. Eicaywyn

Il. To Opapa Tng ETaupiag.

lll. Ta eSaywyika rpwTta BAMATA.

IV. H e€aywyiki diadikaoia.

V. Baoikég KaTeuBUvoelg, atro@pacElg, KPITAPIA.
VI. To @aivopevo Manuka Honey.

VIl.To EAANvIkS péAl vs. Manuka Honey.

VIIl.To concept EAANnvIKO péAl pe MaoTixa Xiou.
IX. Avarrrugn Tou oxediou Marketing.

X. ESaywyiKnf TTPOETOINACIO/ETOINOTNTAL.

Xl. NMNPpooWTTIKEG CUVAVTOEIG ME
E1I00YWYEIG/OI1aVOUEIG/KATATTNHATAPXES.

Xll. Zrparnyiki Marketing & ETmikoivwviag.
XlIl. NpowONTIKO TTPOYPAUHA AQVOAPICHATOG.
XIV. Aia@nUIOTIKO TTPOYPAMMA TTPWTNG PACNG

http://www.kemel.gr/sites/default/files/files/exagoges_melioy_ 0.pdf
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Epwtnoelc/ALEUKPLVNOELC

2.0C EUXAPIOTOULE.



