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Q1K€ MEA Business Model Canvas & EAAnvik6é MéAi

KENTPO E©QEAONTQN MANATZEP EAAAAOZ

2.TO TTapAdelyua Ba avapepBouue, OTO TTWC TTPOCEYYICETAI IO QAIVOUEVIKA KOPETHEVN
ayopd MeE TTPORANUATIKA XAPAKTNPIOTIKA OTTWG:

23000 Mehioookopuoug pe 14000 Tévoug TTapaywyn,

Eicaywyéc xapnAig roidtnTag Kai kéotoug amd EE (BAETTe... BouAyapia),
EAGxioTn dlagripion amo 1a peyaAa brands,

[MpowBNTIKEC TTPOCYOPES Kal UAXN TIMWYV oTa pagia (atro 6-18 E/kQ),
[MwAnoeigc oxedov ravtou (2/M, yavapika, AdikéG, BloAoyikd, e-shops KATT.)
ECaywyEg Kupiwg XUua TToIOTIKOU JEAIOU yia avapien

Xwpic KAadIKA dlapApIon Kal ETTIOCTAPOVIKA UTTOOTAPIEN

2.Tn ouvéxela Ba douE TTWG PTTOPEI va dlapopoTroinBei oTnV ayopd PIA JIKPF OIKOYEVEIAKD
ETTIXEIPNON, XPNOIMOTTOIWVTAG TNV TTEAQTOKEVTPIKI AOYIKK ToUu pJovTéAou SAVE, O1Twg
QUTA ATTOTUTTWVETAI OTNV TTEPIOXN Tou Business Model Canvas 1mou agopd oto Marketing.
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LI '€ M [EA Business Model Canvas & EAANVIKO MEAI

KENTPO E©QEAONTQN MANATZEP EAAAAOZ

H di1adikacia gival amAf apKei KATIOI0G va OKEPOei SnUIoupyIKa Kai va
EQPAPHOOTEI TV ESiCWON TWV MWANCEWV

Sale = (Performance + Emotion)/Price

KOl TV KOUVTAYR» THG ATTOTEAECHATIKNG EMIKOIVWVIOG TTOU EVUTTAPXE!I OTO
pHovTtéAo SAVE ( Solution, Access, Value, Engagement ) ka1 givai:

Know your prime prospect

Know your Prime Prospects problems
Position your brand as a solution to a problem
Communicate effectively

(rnyn: BBDO Discipline)
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YK € M EA Business Model Canvas

KENTPO E©QEAONTQN MANATZEP EAAAAOZ

Top MeliBee ka1l kaivoTopia

O1 kaivoTopeg Auoelg TTou Ba TTpooBEéoouv agia oTnv TTpdTacn NG Top
MeliBee 1Tp0og TOUG TTEAQTEG TNG €ival:
1. H «ovopaoTikn» eTikETa (laser printed) yia =evodoxeia,
2. H TpoowTTIKA EKTUTTWON ETIKETAG YIA OWPO N 1I010KATAVAAWON,
3. H mpoowTtrotroinuéveg dNUIOUPYIKEGC CUCKEUATIEC YIA YAUOUG Kal
BaopTiola,
4. H mrporaon emravaAnmTikAS ayopdc o€ ToupioTeg pEow QR Code oTtnv
ETIKETA KAl TTAPATTOUTIN O€ e-shop.
5. H Tpooéyyion Kal dnuUIoupyia OXECEWV UE TOUG TTEAATEC JE XPNOoN
gepyaAleiwv CRM /RFM/ LTV analysis, o€ 6Aa Ta o1ddia TOu KUKAOU

{wNG TouG.
6. H xpnon Internet Marketing oTov ouyKeKPIPEVO KAGDO.
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Business Model Canvas
Ku I< G M GA EtTaipia NMapaywyn¢ kai Aiavoung MeAiov

Key Partners Key Activities Value Proposition | Customer Customer
i : Relationship Segmenéimég
AEEXQOTEG OTIVHEG ) atav :
yia TEAATEG Ts?(vu(sg' CRM om HENIOD & GLVAPOV
ZgvoSoxeiwV Kal Baon KokAov Zwng TTPOIOVTGV:
Jevydapia oL TV MEAATOV. 1. Mehareg
mavipebovTal f Mpocwmkn eMAEYPEVEOV
BamTidouv. £§LTINPETNON UECE ZEVOSOXEIAKAV.
Telemarketing Movaseov.
Movadixi oiétnra | | & Internet.
Kl YEUOT OF M“"é e-mail 2. Karoikol
7 v e""? AvaToA KWV
Key Resources «ITPOCWTTIKI ¥
4 OUOKEUATIA. ? annets MpoaoTiwy.
Telesales, Mobile : :
AtréAauon Kai Marketing, email, 3. Nm gevyapia,
euepyeTikn 5pdon [ hewsletters, Social TEAATEG ETAIPEIWV
OTOV OPYQVIOHO. Media, Home UTTMPECIWV
| delivery. yduou/BarmTiong .
"EpXETAI EKEI TTOU QR Code e-
Bpiokeoal avégoda. ‘ shopping. Web ~ 4.E-Shoppers ‘
Marketing. TAPOSOTIOKWY
- | ~TpOQ@ipwv

Cost Structure Revenue Streams

Mayia oroixeia, £é§0da AsiToupyiag Kai
marketing, pioc@oi/apoiBég, avaAwoipa
UAIKA TTapaywyng, ouvtipnon,
aoc@daAion, Aoirég datraveg

'E008a MOANCEWV HEAIOL KAl AOITTQV TTPOIOVT®V
(Bao. TOATOG, YOPN KAT.
‘Ecoda amod meavn £méKTaon o€ CLOKELATIA
TTPOIOVTWV AAAGV TTAPAYWYV.




1K € Men Eidikii ouokeuaaia MeAiou yia Barmion

KENTPO E©GEAONTQN MANATZEP EAAAAOZ
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Airbnb

The Airbnb Business Model Canvas
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= I</[€ M EA N'vwpipia pe Tnv Airbnb

KENTPO E©OEAONTQN MANATZEP EAAAAOZ

H Airbnb gival ouaiaoTIKA 1I0TOOEAIDQ KATAXWwPENONG, EUPECNG KAl
EVOIKIaoNG KATAAUPATWV.

TexVIKA ival yia ap@itTAeupn TTAATQOPHA NAEKTPOVIKNG ayopdc (two
sided peer-to-peer market place platform) Trou cuvdéel TOUG TACIDIWTES JE
TOUG TOTTIKOUG OIKOOEOTTOTEG.

ATTO Tn pia TTAEUPA, N TTAATPOPHA ETTITPETTEI OTOUG OUMMETEXOVTEG

0IKoOeoTTOTEG (HOStS) va kKataypdawouv Tov dIaBEaIUo XwPo ToUG Kal va
KEPOICouV EMITTAEOV €0000 UTTO HOPEPN EVOIKIOU.
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JIK € M EA Mvwpipia pe TNV Airbnb

KENTPO E©QEAONTQN MANATZEP EAAAAOZ

ATTO TNV AAAN TTAEUPA eMITPETTEI OTOUC TACIDIWTEC (Guests) va Kavouv KpATnon
YIa JOVADIKEG DIAKOTTEC OTA KATAAUUATA TwV hOoSts, £COIKOVOUWVTAG XPriMaTa Kal
AAANAETTIOPWVTAG ME TOUG VTOTTIOUG

H TTAQT@OpUa ETITPETTEI OTOV ETTIOKETTITN VO KAVEI KPATNON KAl TTANPWHNA oN
line, 0TOUC OIKOOEOTTOTEC TNV AUEIBOPEVN PIAocevia kKal aTnv Airbnb va
XPEWVEI TTpounBeia atrd KABe cuvaAiayn

To povTéAo peer-to-peer aviavakAa PeEV TNV TTAPAdOCIOKN oXEon
TTPOMUNOEUTA-TTEAATN AAAG OXI HOVO ETITPETTOVTAG OTOUG TTEAATEC (Guests) va
EAEYXOUV TOUG TTpOPNBeUTEC (HOStS) aAAG kail To avTiBeTo.

O1 TTEAATEC TTPETTEI TWPA VA «TTOUAROOUV TOV £QUTO TOUC» OTOUC
TTPouNOeuTEC.. H oxéon e¢ouaiag £xel aANACEL.
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YK € M EA N'vwpipia pe Tnv Airbnb

KENTPO E©QEAONTQN MANATZEP EAAAAOZ

To opapa Tng Airbnb

H Airbnb ouvdéel TagidiwTeg TTou avalnTouVv AUBEVTIKEC EUTTEIRIEC ME
OIKOOEOTTOTEC TTOU TTPOCPEPOUV OVADIKA KATOAUMATA TTOU «EUTIVEOQUVY.

H povadikétnta tng Airbnb

Movadika kataAuuara..... MOVAJIKEC EUTTEIPIEG.... OIKOVOMIKA & TTOIOTIKA.
Tagidla o 191 xwpeg oTOV KOOMO..... Tavw atrd 34000 1ToAcIC. ..... TTAVW
atrd 1 €K. KATOIKIEC..... TTAVW aTTO 60eK. TACIOIWTEG.... MOVADIKEC
UTTNPECIEC OTTWC OWPEAV eyypa@r, aoPAAEIa TTANPWHWY, UTTNPECIA
TeAaTwyv 24/7, a&loAOYNOEIC XPNOTWV ..... Ao @AAIOTIKI KAAUYN.....
MOVadIKA TTPOVOUIA. ... TTAPOXN TTPOTUTTWY QPIAOCEVIOC .....aKOUN KAl
Inspectors kaBapioTnTac.
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Business Model Canvas

Key Partners

OIk0deOTIOTEG,
Business Travel
Partners,

Travel Managers,
Investors/Venture
Capitalists,
Lobbyists.

AAMol ZuvepydTeg:
Photographers,
Event owners,
Insurances
Cloud storage
Maps

Payment

Key Activities

Agaipean “TpIBAG
ouvaAaywy, AvAaTtugn
TTAATQOPHAG, EUTTAOKN

OUMMETEXOVTWY,
avaAuan OTOoIXEIWV Kal
dIapKAG BeATiwoN
TTIPOTEIVOPEVNG OGiaG.

Key Resources
Network, Listings,
User generated
TTEPIEXOUEVO,

standards
ApPXITEKTOVIKI)
TAat@opuag, Data
analytics, AAyopi8uol,
AvBpWTTIVO dUVAUIKO

Value Proposition

MNa o1kodeoTToTEG:
Anpioupyia
€1000AMaTOG ,
EukoAia cuvaAAaywyv
EpTtreipia yvwpiyiwy,
HuepoAoyiakr)
dlaxeipion KPATHOEWYV,
MpoéAeyxog,
empePaiwon.
MpotrAnpwpn,
Ac@dAcia.

Mo ETIoKETTTEG:
XapnAd k6oTog
EukoAia ouvaAAayrig
AuBevTIKA euTTEIpia
MeydaAn TToIKIAiQ
ACI0TTIOTA ratings KATT

Customer
Relationship

«Ownership» Twv
oxéoewv, dlaxeipion
d1Gdpaang, XEIPIoPOg/
gmmiAuon BepaTWY
EUTTAEKOHEVWY,
ETaipikn €IKOVQ TTPOG
gUPUTEPO KOIVO .

Channels

Digital Ads

Content marketing
Word of mouth, Social
messaging KATT.
Referral programs
TuvaAayn:App.Pages
Engagement: mails
KATT.

Customer Segments

Macro segmentation

EIOKETTTEG:
Eidoc 1agid10U
(drakoTTég R
€TTayYEAPATIKO)
Anuoypa@Ika
CewypaPIKA
ZUMTTEPIPOPIKA.

OIKOBECTTOTEG:
Eidog kaTaAUpaTOg
Anpoypa@IKa
ewypa@IKa
MpoTINACEIG EVOIKIaoNG.

Micro segmentation

Cost Structure

Customer Acquisition cost (CAC)
kooTog kepahaiou (WACC), avaTTugng,
UTTOBOMNAC, MAPKETIVYK, UTTOOTIPIENG
TTEAQTWV, VOUIKEG UTINPETIEG OOQPAAEIEG,
lobbying, training KATT.

Revenue Streams

MeTaBAnTO transaction fee, 3-5% atoé Tov
OIkOBEOTIOTN, 5-15% aTrd Tov ETNOKETTN
Event Hosts 20%, event guests 0%

ITnyn: www.innovation tactics.com/business-model-canvas-airbnb/

1Z
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EpyaocTnpio

AOKNOEI

)
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[

-~ Download from
{4/ Dreamstime.com
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IK € M CA EpyaoTplo - AOKAOEIC

KENTPO E©EAONTQN MANATZEP EAAAAOX

e OI OUPUETEXOVTEC Ba XWPIOTOUV O€ OUADEC

® 2KOTTOG TWV AOKNOEWV gival KABe ouada va eToipaoel Tov Kaupa
Emixeipnuartikou MovtéAou (Business Model Canvas) 1ng €1Tixeipnong mou
EXEI TTPOTAOEI

e KdaBe opyada Ba eTmIAECEI OTNV ApPXN TOV CUVTOVIOTA TTOU Ba QPOVTIoE! va
OUNTTANPWOEi To BMC péoa otov XpoOvo TTou £xel O1aTeDEi

e Ta ouptrAnpwpéva BMC’s Ba avaptnBouv kai Ba etTiAeyei Eva TTou Ba
BewpnBei TTANPEOTEPO

e To emAeypévo BMC Ba pwtoypa®nbei kal 0 ouvtovioTAG padi ue HEAN TNG
oMadag Ba TTapOoUCIACOUV TO TTEPIEXOMEVO TOU KAURBAG 0TO aKpoaThplo
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. IK € M GA Workshop brief

KENTPO E©EAONTQN MANATZEP EAAAAOX

Karaotnua Alavikng NMwAnong

2.0¢ (NTNOnke Bonbeia atrd TTapadociakr) OIKOYEVEIQKK) ETTIXEIPNON TTWANONG
UTTAXOPIKWY KAl QPWHATIKWY QUTWV OTO EUTTOPIKO Tpiywvo TG ABrjvac.

O 1010KTATNG BEAEI va DlEupUVEl TNV EUTTOPIKA TNS dpacTnpPIOTNTA OEOONEVOU
OTI avTINETWTTICEI TTPOPANMaTa peiwong Tlipou, AOyw EVTOVOU avVTAYWVIOUOU
KAl JEIWONG TNG ETTIOKEWYIUMOTNTAC YIA AYyOPEC OTO KEVTPO TNS ABrivac.
[TapAdAAnAa Ta TTaIdIA TOU €XOUV OAOKANPWOEI TIC OTTOUDEC TOUG Kal OAoI padi
oudpwWYNoav TTwS Ba TTPETTEI VO «EKOUYXPOVIOOUV» TNV ETTIXEIPNON.

‘Exouv etTiong d1ATTIOTWOEI OTI KATTOIO!I AVTAYWVIOTEG TOUG, TTEPA ATTO TNV
ETTEKTAON O€ VEQ TTPOIOVTA (UTTEPTPOPES, TOAI, OOTTPIA, AADIA, MEAI KATT.),
ETTEKTEIVAV KAl TV TTPOCRACIUOTNTA O€ VEOUG KAl UTTAPXOVTEG TTEAATEC HECW
TOU OI1adIKTUOU.

ATtreuBbuvOnkav Aoittov ato TTpoypaupa Early Warning yia fonfcia, kai ocag
avatédnke To mentoring.
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Workshop

Anuioupyia Business Model Canvas yia UTToBeTIKN
TTAPAdOCIAKN €TTIXEIPNON OTO ENTTOPIKO Tpiywvo TNG
ABNvac Tou avTiueTwTTiCel TTPOBANMA MEAAOVTIKNC
BlwaoIuoTNTaC.
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IK € M CGA To Workshop Brjua 1Tpo¢ Briua

KENTPO E©EAONTQN MANATZEP EAAAAOX

* Moipalovtal Ta keva BMC Templates/questions o€ ouddec ava 10 padi e
odnyieg yia Tnv dnuioupyia Tou Kappa

s EEnyouvTal oI OTT0IEC ATTOPIEG/DIEUKPIVIOEIG.

s Epyalovtal péoa oTnv €TTOPEVN WPA T JEAN KABE ouadagc oUAAOYIKA Kal
dnuIoupyouv éva TrpoTelvouevo Business Model Canvas.

s Qwroypagilovral kal wToTUTTOUVTAI Ta EVOEIKTIKG BMC’s.

s MpoBaAAeTan kal TTapouciAletal 0 ETTIAEYUEVOC KOUPBAC oTnv 006vn atrd 1a
MEAN TNC OPAdAC E CUVTOVIOUO OTTO TO ETTIAEYUEVO HEAOGC

s AKoAouBei culiRTnon/didAoyog/cuptrEpAC AT
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s I< € M CA Workshop

KENTPO E©EAONTQN MANATZEP EAAAAOX

To {nToupevo:

® 2UNTTANPWOTE KAl TTAPOUCIACTE £va eVOEIKTIKO KaupBa ETTixeipnuaTikou
MovTEAOU HIag oUYXPOVNG ETTIXEIPNONG EMTTOPIAC UTTAXOPIKWY, APWHATIKWY
KAl UVA@WYV TTPOIOVTWY, TTOU Ba UTTOOXETAI AVATITUCN MECW TTPOCEAKUONG,
aATTOKTNONG dIATAPNONG KAl aU¢nOoNG TWV TTEAATWY TNG.

e Ac 10 ovouaooupue Herbs & Spices Shop

e AvaQEpPETE KAl KATTOIA TTAPAdEIYUATA EVOEIKTIKWY EVEPYEIWV TTPOWONONG
TTWANOEWYV, EVOEIKTIKA TNG TTPOTEIVOUEVNGS AOYIKAGC KOl OTPATNYIKAG TOU
TTpoTEIVONEVOU ETTixeipnuaTtikou MovTtéAou.
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KENTPO E©QEAONTQN MANATZEP EAAAAOZ

Business Model Canvas

TELEMARKETING SA

Key Partners

EmAoypevon
mpopnBeuTEG,

KUp WS amo
Evpwrrn/Apepikn.
TnAcommika
Kavaiia.
Eraipeieg Courier
Services.
Teleresponse Call
Center ! Logistics
Plus.

ETaipEeieg
mapaywyng TV
commercials.
paPIKES TEXVES,
Tumroypaqoil.

Key Activities
EmMoyn/ayopa
MWROIGVTWV
Mpowénon,Dbase
mktg. Blag@nuion.
AexTrEpaiwon,
Pretesting, RFM.
E-shopping. eCRM
Logistics, MI5.

Key Resources
Mrwoac/epTreipia
wpowdnong kail
MO pKETIVVE .
Baon AsSopewwov.
In house software
support. Multi
media Up and
Cross selling.

Value
Proposition

ALIOTIOTEG,
OIKOVONIKES
ebumrveg AMioeEic kal
EMADYES OTRV
WopTa OO, PE
omoa peBobo
ayopac oo
efumrnpETEl
KaAUTEpQ.

ApEoT EMOTROPN
YPMUATWV OF
TEPITITWOT]
arhaync yia
oTro1o6 o TE AGVO

Customer
Relationship
ELeii IE.EUH-EH-E-I;
TEXVIKEG
MpOTHAION G,
WpOTEAKBONG,
efumrnpETnong,

VN UEPWIOS Kal
MOTOTNTAS

Channels

TRAE@uwwvIKn
mwapayyesia, TV
shopping, Website
KOTAMNDYOI1, COUrier
KaTaoThpaTa,
E-shapping,
Malixa Méoa,
Mobile Ups.

Customer
segments
MpwTapyiko
KOIVO:

25+, Mfon Tafn.
Koraorquara
[(ABnva, M MoAeaic)
KaTtahowyol
(Emapyia, Nnpoa)
E-Commerce
[VEEC MAIKIES)
NedaTeg TV
[FeEvikD Ko1vo,
pEPaMdITEROI].
TAEQWVIKES
NMwAnocacMNevaik
ec/Meon Takn).
MikToil TTEAATES

Cost Structure

Kopieg Bamraveg eival n ayopd wpoiovrwy, £foba
marketing ko1 SGiagpnumonc, eEoba poowmIKOW

Kol BaTdveS aToOTOAN G TTPOG TTEAMTEG.

Revenue Streams

"Ecoba kaTa copa onuavmnikoTnTag:
KOTaOTHPaTa, TRoAR oS JEcw TRASOpACTHS,
E-commerce, KOTAMAyol KOl TRAEPLOVIKES

AN CEIG.
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Oa BpeiTE TRV TTAPOUCIACN AUTAH OTNV
Olevbuvon

www.kemel.gr/node/4120

1111111111
PPPPPP



