Business Model Canvas

Xpriopog 06nyog otn Stapopdwon tng EMLXELPNHATLKIG OAG TTPOTACNG
To emuyelpnuatikd povtelo pag enxeipnong (business model) meplypadetat Ste€odikd and evvéa
(9) Baowka Ogpata: tn meAateia TNG, TN TOPEXOUEVN aflo amo Ta MPOIOVTA UTNPECLEG TNG, T
KavaAla Pe Ta omola mpooeyyilel tn meAATela TNG, TG MEAATELOKEG OXEOELC TTOU £XEL SLapOPPWOEL,
TOUC KPLOLMOoUG TOPoUC/pEaa Kal TIG SpaoTnNPLOTNTEG TTIOU AMALTOUVTAL Yia Vol Snpoupynoet agia
yla TOUG TTEAATEG TNG, TIG CUVEPYAOLEG KAl CUUTIPALELS PE Tpitoug Kat BERata Ta mapayoueva écoda
KalL TO KOOTOG AeLToupyiag TnG.
Tn BepatoAoyia avtr) ot Alexander Osterwalder kat Yve sPigneur oto BiBAio Toug pe titAo Business
Mode IGeneration: A Handbook forVisionaries, Game Changers and Challengers (2010) tn
ouvapuoAoynoav ypadlkd otov enovopalopevo «KapfBa Emyelpnuatikod Movtédou» (Business
Model Canvas), mou amewoviletal mapakdtw. AmoteAeital amod pia SLodlaotatn anewovion Twy
EVVEQ OUOTATIKWY OTOLXELWV EVOG ETLXELPNHUOTIKOU oXedlou, o €lval OpyavwWUEVO OE TECOEPELC
Baolkég evotnteg: Tnv ETIXEPNUATIK Tpotacn (value proposition), to meAdtn (customer), tn
urntodoun (infrastructure) kattn kepdodopia (profit equation).
O kapPag anotelel Eva SnUoPAEG omTiko epyaldeio Slapopdwaong tng OTPATNYLIKNAG VATITUENG HLOG
ETUXELPNUATIKNAC. Elval blaitepa xpriolpog og pla veodpun etatpia yiati t Bonda pe Sopnuévo kot
OUVOTITIKO TPOTO OTO «EekaOAplopa» TNC EMXELPNMOTIKAG WOEOG KOl METATPOMNG TNG OFE Ula
BLwoLpn EMLXELPNUATIKA TTPOTAO.
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Derived from Alex Osterwalder’s Business Model Canvas, by Diderik van Wingerden
H xprion tou kopuPa eivat oAU amAr. ZUMMANPWVEL TO KABe KouTl/BEpa pe T emikepalideg Twv
KUPLWV OTOLXELWV TNG ETUXELPNHOTIKNAG OOU LOEAG WOTE VA EXELG UMPOOTA 00U, OTAV TEAELWOELG KO
TIG EVVEQ EVOTNTEC, TN GUVOALKN SLA0TACN TOU ETIXELPNUATIKOU 00U HOVTEAOU. ATO €KEL Kal PETA
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nipoPaivelg oe enit pépoug (n kot SpaoTikéG) aAAayEg, TPoobnkeg Kal/n Slaypadég Twv otolxeiwv
Tou kateypadeg oto KopPd Kabwg n eMXeElPNUATIK W€ WPLLATEL A0 TIEPALTEPW EPEUVA,
SwaBolAeuon kat/n TAotiky Sokwun pEXPL va TPOKUYPEL pla OAOKANPWHEVN €lKOVA
ETIXELPNUATIKNG SpaoTNPLOTNTAC ME EKTIHOUMEVN BLWOLUN TIPOOTTIKN.. ITNV_LotooeAida pog Ba

Bpelc évav «08nyo Xpnong tou Business Model Canvas» ywa va o€ BonBnosL va Tov aéLOTIOLNOELS

KQTAAANAQL
O kapPdac oamoteAel plo amoteAeopatikl) Baon  -- Slaltepa O ATOUO HE TIEPLOPLOUEVO
ETIXEPNOLAKO UTOBaBpo -- Olepelivnong Kol avamtuéng Twv BOOKWY TIUXWV MLOG

ETUXELPNUATIKAG LOEAG YPAYOPA KAl ATIOTEAECHUATIKA, XWPLG va omataldg xpovo yia tn Stapopdwon
€vog business plan (emxelpnuatikd oxedlo) otav n Wéa eival akopa o mMOAU apxLlko otddLo
Slapopdwaong tng. Me aAla Aoyla, os wbOel va Stapopdpwoelc to business model pe to omoio
EekaBapllelc TouG KEVTPLKOUG AEOVEG TNG ETLXELPNHUATIKAC 00U LOEAG Kal o SLEUKOAUVEL va ThV
ETILKOWVWVNOEL QTOTEAEOUATIKA O€ Tpitoug (my emevOuTEG, ouvepydteg, KA) -- 8nA TL adia
TLOUAQG, O€ TIOLOUG, TL LECO XPELATEDAL, KAL TLG TIPOOTITIKES BLWOLLOTNTAG.

Me TOV TPOTO QUTO WUMALVELG oTn Stadikaoio AEMTOUEPOUG AVATITUENG TNG ETILXELPNUATIKAC GOV
16éag ota mAaiola evog business plan apyotepa, €xovtag wg Baon to oAokAnpwpévo business
model.

e TIOMEG TEPUTTWOELS, TO TeAeutaior xpovia, TOAAEG veoduelc etalpieg &ekwolv TNV
ETUXELPNUATIKA TOUG SpaotnpldtnTa mAOTIKA pe Baon to business model yia va diamiotwoouy, o
TIPAYUOATIKEC OUVONKEG ayopdc, €av to business model mapadyel aia o mMPAYUATIKS) TEAATELQ
(proof of value). Itn &lapkela TG TAOTIKAC Aettoupyiag mpoPaivouv — av amalteital -- oe
TPOTIOTOLNOEL,  OTA TPOLOVTA/UNNPECIEG KoL AoUtd oTolxeia tou business model, alomowwvtag
KUPLWG Ta pnvupata Kat oxoAla tng meAatelag, pe oTOXO VO AMOKTACOUV HLa BACLUN ELKOVA YLA TN
TUPOOTITIKI TNG ETUXELPNUATIKNAC L&€aC. Ed’ooov ta pnvupata sival Betikd, tote n veodung etatpia
aflomolel to business model, Ta MOCOTIKA Kal TTOLOTIKA SES0UEVA KAL TNV EUMELPLa TTOU TIpoEKLay,
Kat  Slopopdwvel Eva AEMTOUEPEG ETUXELPNHUATIKO oxe€So (business plan) ywa tnv avalntnon
enevOuUTWV Kal TNV e€aodaiion xpnuatodotnong. AladopeTikd, n OAn mpoomdbeLla eyKataAEiETAL.
H mpoo£yylon auth Tou TautoXpovou oXeSlaopoU Kol TAOTLIKAG Aeltoupyiag tou business model
amoteAsel pa ovyxpovn mpaktikn (agile development) mou akoAouBoUv Kol PEYAAEG ETALPLEC
avadopLkd Le KavoupyLla poiovia Kal §paotnplotnteg. To Baoiko kivntpo yla tn dtadikacia autn
arnoteAel TO yeyovog OTL To oTIOATIOTE «KawvoUpylo» elval éva otoixnua (hypothesis) mou xpniet
emaAnBeuong €€w amod TO €pPynqoTNPLO, OF TPAYUATIKEC OUVONKEC ayopdg. Me Tov TPOMO AUTO
HUELWVETAL TO PLOKO TEPALTEPW ETEVOUONG OFE ETUXELPNUATIKEC TIPWTOPBOUALEG yla TIC omoieg Sev
Sadaivetal Betikn mpoortiki and tn TAOTIKA Toug emBefaiwon.

JUMMEPAOUATIKA, TO business model canvas eival éva xprAolpo epyaleio yla pa veodun etapia
mou Ba TN BonBnoeL va SLOTUMWOEL CWOTA KOL CUVOALKA TNV ETIXELPNUATIKN TNG WO, va e€nynoel
OTOTEAEOUOTIKA OE TPITOUG Ta KUpla OTOoEl TNC Kot va OSlopopdwoel €va €AKUOTIKO
ETUYELPNULATIKO TIAAVO.



