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Iﬂﬂﬂm O Oplopog tou Loyalty Marketing

KENTPO EQEAONTON MANATZEP EAAAAOL

To Loyalty Marketing sivat pia tpoosyyion CRM (Customer
Relationship Marketing), Touv otoxevel Kupiwg oTNV
QVATITUEN KAl OLATAPNON VPLOTAPEVWV TIEAXTWV HECW
KIVNTPWV.

To Branding, To marketing mpoiovtwv/unnpecwwy Kol To
Loyalty Marketing amoteAovv pepog tng mpotaong a&lag
(Value Proposition) ipo¢ tov mteAatn kot oto Business Model
Canvas avagepovtal atnv evotnta Customer Relationship.

[l TO EVPV KOO, TA TIPOYPAUUATO AWV AEPOTIOPLIKWV
ETALPELWV, KOL TO TIPOYPAMHUATA KIVNTPWYVY TIUOTWTIKWY KOPTWV
£lVal TA TILO «OPATO» TIPOYPAMUATO PAPKETIVYK TILOTOTNTOG
TIEAQTWV.



LJK|E[M[EA To CRM - pe amA& Adyia

KENTPO EQEAONTON MANATZEP EAAAAOL

lNnoa tov MeAdatn tng Emxeipnong,

To CRM €lval o «Ttpomog» pe Tov omolo n Emuxeipnon:
> Tov svtomtidel
»ZUYKEVTPWVEL OAEC TIG ATIAPAITNTEG TIANPOPOPILEG YL QUTOV
»Alatnpel ouvexn emaen padl Tou

»>[1poomaBel va SLACPOAIGEL OTL TOL TIPOCPEPEL VTO TIOU
TIPAYHOTIKO {NTAEL

»>EAEYXEL OTL QUTO TIOV TEAIKA TOU TIPOCEPEPE, EIVAL OUTO TIOV
QPXLIKA TOU «UTIOOXEONKE»



LJK|E[M[EA To CRM - pe amA& Adyia

KENTPO EQEAONTON MANATZEP EAAAAOL

Nna tnv idwa tnv Emuxeipnon,

To CRM €lval 0 «TpOTOC» HE TOV OTIOL0V, A&lOTIOLWVTOG TX
dedopeva TIov oXeTI(OVTOL HE TOV TIEAXTN TNG, TIAPAYEL
«yvWwaon» N OTolO LETATPETIETOL O TIWANCELC;

»>KaBe popa IOV £VOG HELOVWUEVOC TIEAATNG EPXETOL GE ETIAPN
ol TNG —OTOTEONTIOTE, OTIOVONTIOTE, E OTIOLOVONTIOTE TPOTIO,
L€ OTTOLOVONTIOTE CUVEPYATN.

»'Otav n Emxeipnon mpooeyyilel GUYKEKPLUEVEG OUAOEC
TIEAQTWYV VAOTIOLWVTOC EVEPYELEC TIWANCEWV Kol Marketing.



I![I! E|M TueptAapPavel To Loyalty Marketing

KENTPO EQEAONTON MANATZEP EAAAAOL

To Loyalty Marketing mieptAaufavel mtpoypappata B2B
(Busmess to Business) kot B2C (Business to Consumer)
ontw¢ kot B2B2C.

‘OAa T TIPOYPAPUATA TILOTOTNTOG £XOUV KATL KOLWVO.

Mia SLoXPOVIKN OTPATNYIKI ETIAPNG, TIOU TIEPLEXEL TETOEPLG
Baoikeg TIPodLaYpPAPEC:

> ETtlAoyn Twv ZnuavTikwy MeAdatwv
»>[Napoxn MNpootiBeuevng A&lag
» Anuovpyla AloxpOVIKNG 2XE0NG KOl

»>Xuvexn AéloAoynon tng AVTamokpLong
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H Pagikr) Sour oTtoloudnToTE TPOYPAUMATOC TILOTOTNTOG
TepLAauBavel Ta akoAovBa 7 oTolxeia :

. Elmikowvwvia/Evnuepwon

. EBpafevon Mototntog

. Emovénuevn E&umnpetnon

. EkpetaAAevon Eukaiplwv Up/Cross Selling.
. Emnpeaopog pidwv/yvwaotwv.

. Evdbuvauwaon pe EKTTTWOELG KOl TIOPOXEG

. E€eAi&n/A&loAoynon tou Mpoypappatod

~N OO U1 W N =



I:[I! E[ﬂ Ta epyaAsio Ttou CRM

KENTPO EQEAONTON MANATZEP EAAAAOL

[ToAAG amto ta Pacika «epyaleio» Tov CRM, Ttapa Tnv euputatn
XpPron toug dleBvwg, elval oxedov ayvwata otnv EAANVIKN ayopa.
[l Tapadetyua, dvo Pacika epyaieia Ttov CRM gival n avaAuon tng
Aloxpovikng A&lag tou lMNMeAatn, LTV (Life Time Value), kail n avaiuon
«Mpoopatn Ayopq, Zuxvotnta Ayopag, Aéia Ayopac», RFM (Recency,
Frequency, Monetary). H cwotn Xprjon TOUg MTTOPEL VO «KAVEL TNV
Slapopa» PeTa&L Kepdooplag Kal (NLOYOVOL TIOPELXG [LOG
ETILXElPNONG.



I![I! E Iﬂ H £&€Aién Tou CRM

KENTPO EQEAONTON MANATZEP EAAAAOL

Me tnv €€eAi€n tou Digital Marketing to CRM padikomoindnke Kot
eywe e-CRM.

Eldika otov xwpo Twv Startups, evag amo TOuG CNUAVTIKOTEPOUG
delkteg agloAoynong (KPI's), eivat to CLTV (Altxxpovikn A&la tou
[eAatn) tpog 1o CAT (KOOTOC AmOKTNONG TOL TIEAATN), TTOV CUXVX
antaltei xprion Loyalty Programs movu edpawwvouv 1o déauo
(bonding) evo¢g opyaviopoU Kot TteAGTN).

Ag doupe AOLTIOV 4 TTOPASELYUATA TIPOYPOAMUATWY TILOTOTNTAG,
EeKvwvTag pe TNV olaxpovikn Barbie kat to Barbie Club mou peoa o¢
Alyoug punveg onuovpynoe 60000 Barbie Fans, kat cuveyidovtag e
eVl LOLALTEPO ETUTUXNMEVO KOl OAOKANPWMEVO TIpOypappa B2B2C
Twv SuperFast Ferries, To mpoypapua B2C ue tnv AB Plus tng AB
BaoiAomiovAog, To mpoypaupa Yellows tng Melpoiwg kat to
TIpoypapuaTa TNG Aegean.



I![I! E[ﬂ To mapadstypa Touv Barbie Club

KENTPO EQEAONTON MANATZEP EAAAAOL

« H Barbie kat to Barbie Club, sivat eva Siaxpoviko mapadetypa
Integrated Marketing, yiatt cuvduadel evepyeleg B2B (Business to
Business), B2C (Business to Consumers), Alapnuiong, NMpowBnaong
NwAnoswv, Alaywviopoug pe dwpa, Mail Marketing, Event
Marketing, Anupoaoteg 2xeoeig kat teAog, CRM (Customer Relationship
Marketing) xtilovtag pia peyoin paon dedopevwy (Data Base) pe
TILOTECG PLAEG TNC Barbie.

* Ko umopet va Stagpepel n Barbie Tou X0e¢ amo TNV ouyxpovn
Kwwnuatoypagikn Barbie, aAAa to Integrated Marketing dev
dAAa&av TTOAAG OTTWG Oar SLATIIOTWOETE GTNV CUVEXELQL.



I![I!EI]] To &ekivnpa Ttou Barbie Club otnv eAAGda

KENTPO EQEAONTON MANATZEP EAAAAOL

* Qa &ekvrioouvpe pwTa pe To Barbie Club, Twg Astitovpynoe
KO TIWEC YPAPTNKOV T TIPWTA HUEAN TOV.

* Meoa amo eva SLayWVIOUO OTA TIAUSLKA TIEPLOSIKA YPAPTNKAV
TO TIPWTA HeAn to 1988.

* O dlaywviopog dapopotolovoe BeTika TNV Barbie os oxeon
ue tTnv Bi-Bi-Bo, pia kot {nTtovoe amo Ta TAd AKX VO
Talpla&ouv TNV epacon «Club ywa tig @ileg tng Barbie»
VPOUMEVN OE TPELC OLAPOPETIKEG YAWOTEG, UE TNV CWOTN XWPAQ,
Ko BEPata var oTEIAOLVY TO ATIAVTNTIKO OeATiO atnv Mattel
TIPOKELMEVOL Va KEpOioouv dwpa.

 Ta emopeva Lo slides oL elkoveg eEnyouv amOAUTA TOV
SLayWVLIoUO.



I![I!EI]] Ewk. 1 H Staxprjpion tov Ataywvicpov tng Barbie

KENTPO EQEAONTON MANATZEP EAAAAOL
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LJK|E|MIEA ~ Ewc. 2 H kataywpion pe Ta owotd

anoteAéopata Tov Alaywviopovu thg Barbie

. , Of SOETES Aﬂm\ﬂm@@@
* APLOTEPO OTIO TIC OWOTECQ - T@Y MERATY
QTTAVTAOELG OTO KEIMEVO / oy @HAT@M@M@Y

QVOPEPETAL OTL AKOWN KAl OV _‘ &rble

68\} K€p6[GOUV, IJ‘T[OpO()V Va 7 ] ‘-:”-‘ .-_;NU.DI(]U)O'TEQCIFICWTT]GEIQ EP\SYETSTOC'?*QBB?\HO |

CGULMETOXNG KAV N TaV OWEIO, KAAN T nv

kAT pwon Twy 35 HEYAAwY 6ﬁ)‘pwv otic 11 fouviou

TLAVE OTO TIANGLECTEPO L‘f‘#,;‘3‘352’84%‘55fiééad?io%“ﬁi,%ﬁiﬁ“"““‘“
KOTAO TN HE TO THHO e
Barbie Club kot va tapouv tnv
TOVTOTNTA PEAOVG pall pe To
TPWTO SWPO EKTIANEN oL B
TLalpVvEL KaBOE 2 pnvec.

Slehgaean tuv X5 unep TVt put ond tvs

p9V9 ”‘.
‘ 211¢ 3 QTOYPAPIES NTAV YPappEVn 1) ppacn

o ». OAEZ Ol ®IAEZ CLUBI'IATIE@IAE!THZBARBIE
fg' u’F"MHOPOYN NA * 05 3 HIOPOPETIKEG YAWOOES,

®*
" TINOYN MEAH . H AYEH EINAL: .
& B

Axoprn ki av Sev £igTe kan uonnb‘ru
Kapitodxia nou Ba kepdioouv [IJA AKA lzlkmuvum

Heyaha Bdpa, nopeite va @  atermOw G ubde las Amigas %}
MATE OTO NANCIECTELO KATATTNHA HE v

1o orjua Barbie Club kat va yivete * e .
péAog tou Club yia Tig ikeg TG 3| FaAMKa

Darbye; ' * Club des amies .
Exei Ba nApeTe TRV TAUTOTNTA 0AG Kat * d Barb'ml ‘

10 MPETO QNG Ta NPOTWIIKA 0ag Saae

Swpa EkrAnEn nou Ba naipvete

EVTEAWC Swpeav kaBe dUo Prves. ‘* = *.
Q%



I![I! E [i] Ta TPWTA HEAN KAL TX TPWTX Swpa

KENTPO EQEAONTON MANATZEP EAAAAOL

* 2TO TIPWTO KOPLTOOKLO-LEAN OTOAONKE e TO TaXVOPOUELD EVT
Direct Mail Ttou TepLelxE KOl TNV TOXUTOTNTA TOUC.

* H TOUTOTNTA OTOTEAOVCEKAL TOV PNXAVIOUO TIApad0oang TwV
dwpwv yla to 1988 kau 89.

* Mg ta U0 KATW OTEAEXN TNG |

TOUTOTNTOG, TO MEAOG PUTTOPOVCE .
2INVO VO TtNYAVEL OF
OUYKEKPLUEVO KATAOTNUG, amd S

OTIOV ETIALPVE VO OWPAKL O TNV Barbie.

Ta SU0 GAAQ OTEAEXN NTAV YO TOV KATAOTNUATAPXN
TTWANTN.




I![I! E|M O HNXAVIOHOG TTXPOX G TWV Swpwv

KENTPO EQEAONTON MANATZEP EAAAAOL

* O KaTaOoTNHATAPXNG OlvoVTag TO SWPAKL, EEKOAAOVCE TNV
OUTOKOAANTN KAPOOVAX KOl TNV KOAAOVGE TTiIoW aTto TO OIKO TOV
OTEAEXOC.

* O TWANTNCG TNEG Mattel (TTov €ixe TO TTAVW CTEAEXOC) ETIIOKETITOTOV
TO KATAOTNUQ, LETPOVOE TIOOO SWPAKLO/KAPOOUAEG EOWTE O
KATAOTNUOTAPXNG, KOL TOU £BLVE 1 TOL €0TEAVE TA SWPA TOU
ETIOMEVOL OLUNVOV.

* BAcTteTE O€EV LTI PXAV TOTE ....PNPLAKEC EQAPUOYEC VIO TA TIAVTOL.
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KENTPO EQEAONTON MANATZEP EAAAAOL

H emmiotoAn tng Barbie mpog Tt péAN kat tng

Mattel mpog Toug yoveig

Ayamuéyn nov ik yeud aou.

Me ey pow yuod oov avayyelhe mog soat fva aad Ta TugEp(
: 2OpUTIGxLa TOU dtaheSayie vaavoupe pékog tov Barbie Club. oo oxoio
By AVIHOUV EXQTOpPUoLA pipes qikeg g Barbie and olov tov xdapo.

1o Plxeho autd Bo boews Ty TavtoT T dov.

Aev £yeig howndv muod v oupTANEGHOLLS T aToLEE G 00V OTIG %aQTOTALS
A0L YU TS 0TO TANOLECTEQO XOTAUTIC TOU 0T1) DLTpive Tow £38L T0 ol
Barbie Club. Exel Ba daoeic Ta dto mavi péon s xat B taoes 1o 10mto
§ wtd Ta dwpdta tow Oa sopyaivers va maigveig zale dio jjveg.

My Eeyviag exiong 6t o dupde 00v Be 1o maipveLs wid To idio mdvea
HATAOTIHLL IOV TO APEG KAL TV THWTY Gop (L.

‘Eha howdv xaw eot ovo Barbie Club yia va yvipiosis amd xovrda tov
ovelpepivo x6apo ms Barbie. Av 6¢6aia sioa fidn pékog dior avtdy to
qlelo oY Mo zady) sou qidy),

Me stodhi] aydmy

e e TR TS T T

G gEwr

Ty

Ayammroi Tovelg,

Ziyovpa Bu fyete crotosl yw v Barbie xal lowg v §gete paBet oty
Barbic &get to fxd mg Club o2 molhés yipes Tov woopov pe exaroviades
Fuhrddes xoprrodxue - pEAn nhxdag 6- 12 erav. Zag yvwellowr bt dpa
wirogel xaw n xogotha oag va yiver uthos tov Barbie Club.

Al mouy oag pkijoouie yua to Club, hiye Moy yue mv Barbie.

H Barbic dev sivar uxha pua xotyha. Elva nyhuend ouvepogu ko 1o
ayarnpévo Tagvidl xat 1ov dixol oug nudiot, Orwg KoL EXETOPHLEinY
HOPLTOWDY G GOV ToV 1|0,

H »otuha Barbie elvar éva xadoyshemipévo xouyvidn. Kuoavtd yuoting
Mattcl, 3 evwpia mov to xataeeevdlel, ouveoyaanue pe -
xendmpuyohdyous pe my extbupia va drpuovpyioet 1o oweto sauvide yia
T roplToa ™G puxois nhixiog.

Mdhtotee o Dr. Bruno Bethelheim wou Bewgeitun nayxooping Evug und
Tovg peyakitegous Tadoyuyokdyous, vroomplte mus:

«Ta smrwmpéva nuvidia eivan ooy o ayanpéva tagapilia.
Mpoxakotv m gaviacie twv madudy ko ouyyedvg 1) dieyeigovys,

To Barbic Club giva évu «duwtund» Club yia g puroég gikes mg Barbie.
H Barbie ot cuvbuaoud pie to Barbie Club SonBdgt o raidi oty avioroukn
TOU LAPURTIOH TOU.

Kdbe &bo wiveg, 1o Club xaolle S mov wropel va mapakdber n
HOPOULL OO UE TIY TUUTOTITA TOV UEAOVE, OF %ATO0L0 Gnd Ta
sEovorodomusva xaraarijara jte 1o ofjia Barbie Club.

H yeuam) gavracic ovvipogd me Barbic, GonBde. xawt duaj oag
2opouhe va «evakiorss omard, raitovrag. Flritome howutdy okl
ouviouu, va Ty suhwoevgioovjie oto Barbie Club.

MNéavru oty vampeoic tov Maidioo.

Barbie Club
Matiel

.1, H ovppcroyi oto club civin eviches dupeiy.




I![I!E[ﬂ Kot n avtidpaon tTwv peAwv
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* Mavw amo 60000 CUUPETOXEG OE ALyOTEPO ATIO 6 UNVEC, PEC
OTIO UL OLATIPOCWTILKY GXECN TIov Ogv Ba UTTOPOVCE TIOTE VA
TLETUXEL ULO KOUTIAVLIO AVWVUOV, [N TIEACTOKEVTPLKOU
Marketing.

* ATIOSELEN:

e OL evOOUVOLWOELC ETILOTOAEC TIOV £0TELNAY XLALOOEG KOPLTOOKLO
T(POG TNV QIAN Toug, TNV Barbie



I![I! E |]] Mpv To AQAVOAPLORA TG KOXUTIAVLIAG

KENTPO EQEAONTON MANATZEP EAAAAOL

* 2TO Aavoaplopa TPooKANBnKav os peyaAo Eevodoxeio ol
TLEAQTEC/OLVEPYATEC TNG Mattel, 0TToL TOLG TTAPOLCLACTNKE N
VEQ oElpa TNC Barbie.

* Ml TpowONTIKN EVEPYELO ONULOVPYIOG KIVATPWV AyOpPAC, TIOU
oxeolaotnke amno tnv OgilvyOne sdika yiax to Barbie Club,
oAokAnpwaoe to PR Event Tou €ixe Tpo@avwg wg KUPLO OTOXO
TO OTOKAPLOMO TNG AYOPAG KAL TNV LTTOCTNPLEN KOL CUUUETOXN
TWV KataoTnuatapxwv ota logistics Tou Barbie Club.

2T 4 slides Touv akoAovBovv, ylveTal TTPOPAVAE ATIO TIG
ELKOVEG O UNXAVIOMOC OAAGL KOL TA KIVNTPO AyOpPAC VIO TOUG
KATAOTNUOXTAPXES



I![EEI]] To vAIlko Tou B2B event
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* To TANPOPOPLOKO EVTUTIO OE KOTITIKO TOUELOKAG UNXAVAC

}

TO MPOTPAMMA AIAGHMIETIKHE
YNOXTHPIZHEHE TOY BARBIE CLUB

Facahinda ut o oradvion, Sagnotoe unsnnpin fow Ba fyt s 0140 R Bate Dt hasy

#21 el SATM et v mpigauat Ertee O noa nitadlacidve

T npwrbtume wlbbrd Bedyaeviond ira aedned mesenbed AVOL AUKY WANINA oaq KA TERM,
l:'.t-r Fpe0n OeBav U0 i oo N0 008 nipnoieia Mfiouw LEpec, Yoyt i tou Barke
(&= o

» Lot e npoLEnt I WA N T Katom Auatd bag

 Eulond o prvwvind (2000t 00 60 s aypt 2out otrv Alkea o Besionin

& Aleon i e BASANDERE R MATTEL npug kilidboc soi rodes wat haut voit Tou
overiet g tow Bactee o to Bartee Ol o DAS%

Ehane homdaw oo o1 opdaeauss Earke Doy want (ore . noddd va wipdione

H

WATTEL AGEE - Moctduvach, 178 T4 KARNGER
Tri QR17 51579417 Aas
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* TO ECWTEPLKO TOU EVTUTIOU KOL OL AOXVOL CUMMETOXNG

EAATE 2TO MPOTPAMMA

W7 WLE.
Kt T —

3 Tuxepoi kepdiCouv Tagidia
otnv ékBeon aiyvidiou
oro Monte Carlo

TI EINAI TO BARBIE CLUB

Eiver tva Club ia Tig oratouietipsa purpbq giheq g Btk now Toug bivei T uvatotnie va ywlpiotw

ahiTEp Tov gavioaTing kaus tne Barhe xan va repbioouy LR

To npéypaupa Batbe Ciub hertoupyti oe Brogoped “napebhaiEg- GG REPIOOITERES Eopentitis
YUPEC i€ Gk ERITUYA.

Immiw £xE1350.000 pédn, mapd 10 yeyowds du Kede ko mhnpdve ETriois owdpop 55

Wepm

MOz OA AEITOYPTHZEI ZTHN EAAAAA

T Egba Bev pperaleted va ninpioouy ouvpeyn of pakpls gieg TG Batbe, yiati 10 koameg 1o
avalopidua i€ ohosdiioou n MATTEL

Mmooy va yiouy ntamehMmo: 0 Savuvicuois e Barbee oro navled
upaohnﬂ.m M%nlm e Guseo enimotvivia &1 alndoypogisg (Dect mad) ond v
MATTEL ki Ghze Bagryamets; EvEpysILg

MpooEETE G, kmopoty va yivouy pEhn rai va rapal apbdvouy rénow 6nd 1o Bupa Tou pvapion
NG rateoTRata nou S0 tyow 10 ovipa Barbe Ciuby

To VAWKO Tou B2B event

TIKEPAIZOYN Ol MIKPEZ I'IEMT!ZZEZ

O g bt i Baree wephilouy Sidpopa bupdwia, evipbewon yupe om0 Ta1ehouTia yovicha
Trig Barbe, Gurovria iton and edier ebnhugend Ral ipUTGTLRONC BayuvIopous a1 E-E&m _
UYL anoasknon e Ty Batre - mxm&nmmuq Epow peyshonedoduy Engl
Benwr ool o ouam gwdrruln Tou naidiod

TIEXETE EZEIZ NA KEPAIZETE

8 EQuig nepBiEne EuRRpeIIRUEVER pipEQ NEAITIO0E, nou EEkiviaviag 6na Tr Cypaen 1ot Ba
ERITRENTOVIEN 0LVl TO ROTOOTTA 03 oa va mapakédouv 10 Bidgopa pixpo- Bupdua Ty, Barbe

* fispniison Tuu KaToTruaTéc 0og. yean n Matte Siognpilevios my Barbve xoi 1o Barbue Cub
Seaprpn{et HUc00 K01 10 KOTOTTHLATA TioU CUUETENDUY TT0 NDIYPajLa Kl TEkog

* Eumolec ko, £vi MpoidvTag now €1 12va Guyaywyel anshuta 1 naibia chha non oupBaklel
Sened o1y evaniuln 1oug,

MOz KEPAIZETE TA TAZIAIA

0 pnpaviopdc Eiver mehu armhac ke Ghet ol puvEpYaTEC g Matie! noy Ba kavouv 0yapEg novw ano
200 000, tyouw 1 Buvatdmra ve civae st0a 010ug 3 TuyEpolg ney Ba wepdiopuv ond tv Tafidiory
ruasEvn ExBron tc Matiel nou B0 iver 010 Koduanohiting MONTE CARLD 1o et Senonucsd tou
NoepEpiow v mau ouvbué{era: e paviacpayopied exdnluoni (Shows Kin) ue ouppetox Bicliiy
OTEpia 13U KaMATTE iAo KEoLOY

Tuvepiutva, via kaBe ayopd cagwaud 200,000 By oc eidn e oe:pag Barbe naipeete b
apdumuted xoundv (BAine cousdoiomo unobenma) nou Ba oot boBei ye Ty nepdoon Tev
aTioToNeV ENoptuyTer. HRpoogopa ouTh B imuot via napayyEMEC rou Ba SaBolv péxpt Tov

AuyouoTo.

!.n'ﬂwmmepn&mcmmw G yives hipeon onig V1038 ora yageia g MATTEL.
, xngoownuy 1n¢ MATTEL ko1 tou khabou oo ooy 3 tuyepod B2

upﬁm«mmmtaﬁa

ot UDIK3 670 MEPIODIEPA KOLTION EXELL, 1600 NERORGTE pEQ 01 miBvdTTE 0ag va kepdETE T

1




_{KIEIM Ta Npoypappata mototntag Twv SUPERFAST

.
KENTPO EQEAONTON MANATZEP EAAAAOL Fe rrl es

Eval oo ta Tilo 0OAOKANPWEVA TIPOYPAPMATA TILGTOTNTAG TNV EAANVIKA ayopd
ntav to mpoypappa Travel Club Twv SuperFast Ferries, |ie TexvoAoyia auypung akoun
KOL YLO TO ONPEPIVA OEQOUEVAL.

v'To Travel Club ywx “Frequent Travelers”, eTpexe TapOAANAQ pE TO TIPOYPOAUUX
SuperClub ywx 06nyoug poptnywv.

YT pXE KO TO npoypapra Bonus yta 6Aoug Toug EMIPATEG, KOL ATTOTEAOVCE TO
Paoiko epyaleio “up selling” ko “cross selling”, e Tnv kdpta Superfast Bonus,
TOVU ATAV TTAPAXAANAQ Kot TO KAELSi TNG KAUTivaG.

Mnyn: OgilvyOne



Iﬂﬂ E|M Tu képdL{av ot Katoxot

KENTPO EQEAONTON MANATZEP EAAAAOL

Ot katoyol TnG Bonus Card - dnAadn oAot ool Taidevav pe To
TIAOLO, LOLWTEG N eTIAYYEApOTIEG KEPSLLQWV :

> 2TIypaia dwpa o€ KaBe onueio mwAnong mov  gp@aviovtav otnv
TOUELOKN OTTOOELEN.

> JUUMUETOXN O€ KANPWOELG LETA TNV CUUTIANpwaon 500 Ttovtwv.

> JUMMETOXN O€ HEYOQAN TPLLNVIALO KANpwaon.

> ELOIKEC KANPWOELG TIOL AVOKOLVWVOVTOV KOTA KOXLPOUG.

> AWpPO O€ EVEPYELEC OTIOV CUMUETELXOV KOl QAAEC YVWOTEG

>  eTalpleg/mpolovta, omwg yia apadstypa n Coca-Cola.



um Em H sukowwvia touv mpoypappatog Bonus Card

KENTPO EQEAONTON MANATZEP EAAAAOL

H dlapnuion tou mpoypaupatog on board ntav:

Meoa amo to TaédlwTiko ‘EvtuTto, KEPAIXTE TOPA
EowTtepikéc Meya@uwviké “BONUS mon *
p , C Y (P c TRAVEL Cl:.UE
AVOKOIWVWOELC, e
Aploeg,

Take one Stands,
EvTuma 0TIG KOTTVEG,
AKOpN Kot og XouPep.

VYV YV VYV VYV VYV

[nynN:OgilvyOne



I![I! E [II To Mpoypappa Mototntag Travel Club

KENTPO EQEAONTON MANATZEP EAAAAOL

To Mpoypappa Mototntag Travel Club
To TIpOYpaUUO dAKOAOVBOVGE OAEG TIC
TIPOOLAYPAPEC EVOC TIPOYPAUMUATOG
TotoTNTOC, ONACSN:

SUPERFAST TRAVEL

> ETiAoyn TwV GNHOVTIKWY TTEAATWV.
> Mapoxn mpootiOépuevng adiag.

> Anuovpyia SLaxPoviKnG oxéong.

> Zuvexn aéloAdynon tng avTomoKpLonG.




I: II! E II] ETtitdoyn Twv Znpoavtikwy MeAatwv

KENTPO EQEAONTON MANATZEP EAAAAOL

MOALG KATTOLOG ETURATNG TIPAYUATOTIOLOVCE:

4 d1adpopég EAAGda - Itadia i 2 Tadidia pet’ emotTpo@ng kEpdile
1O Sikalwpa va yivel péAog tov Travel Club cuumnAnpwvovtoag aitnon
gyypapng otnv PeosYlov tov mAoiov.




|:|I! E [i] NMapoxn MNMpootiépuevng Adiag

KENTPO EQEAONTON MANATZEP EAAAAOL

Ta peAn tou Club amoAaufavav Swpa Ko TTPOVOULX OTTWC;

MpoocwTtiKN KAPTX HEAOLG

2UHMETOXN O€ point system

2UppETOXN 0Tto Bonus

AwWPOETILITAYEG.

AvafaOuion Oong.

Motd KAt ysvpata.

Awpedav Ta&ldLa KaL EKTTTWOELG.

Awpa SuperFast (0TuAO, ToAvTa, POAOL KATT).

VV VYV VY VY VYV V VY



um EIM MpowOnon kot Emikowvwvia tov Travel Club

KENTPO EQEAONTON MANATZEP EAAAAOL

’Onlwq Kal otnv mepimtwon tov Bonus Club, To Travel Club tpow®sito
HeoQ

aTto:

»>TN SLPNULOTIKN KapuTtavia Twv SuperFast Ferries,

> T EVTUTIA oTd MNMpakTtopEia,

>Ta Taéduwtika Npagsia kot Kupiwg

»>Hnéoa oto MNMAoio pe Apioeg, ‘Evtunia, Meya@wvika Kot
MoPAAnAa

> HE TNV tpowOnon tovu MNpoypappatog Bonus.

YT pXE ETLONG EVA EVTUTIO, 0ONYOC €0 PYyVPWOCNE TIOVTWV KAl TO
OXETLKO TILOTOTIOLNTIKO.



L{K[E[M|EA

KENTPO EQEAONTON MANATZEP EAAAAOL

Evnuepwtiko ‘Evtumno Bonus kau Travel Card
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um E m H Anpovpyia Alxxpovikng 2xéong

KENTPO EQEAONTON MANATZEP EAAAAOL

H oxeon pe To peAog Eekvael omwg idape oto MAoio Kat
ouvexideTal pe TNV amootoAn tov “Welcome Pack” kot evog
dwpov, ottwg “Luggage Tags”

2TN OUVEXELX UTINPXE O KNVLIALOG aTTOAOYLoUOG (statement),
Ttov ammoteAovvTav aro To Direct Mail, To omolo Katd Kapovg
TIEPLELXE KOL GAAQL EVTUTIQ, TIOU EVNEPWVAV VIO VEX TIPOVOLA.




umﬂm To Mpoypappa Super Club yix EmayysApatieg

KENTPO EQEAONTON MANATZEP EAAAAOL

To IPOYPUHHX XVUTO RTAV OLVCLXOTIK& Business to Business pa
KOl apopoVaE ot axéon pe Toug EmayysApatieg odnyovg.

SUPERFAST

To Club mpoopepe eldika MNMpovouia, MNMapoxeg kot Awpa GToug
0onyoug (EAANVEG Kal EEVOUG) KOL OUCLAOTIKA «EEKIVNOE» TIPLV KO
dpopoAoynBouv ta Super Fast Ferries, pe pa pguva oe 0ONyoUq
(POPTNYWV, TIOV EYLVE OTO AlavL TNG MNATPaC KAl EOWOE ONUAVTIKA
oTolxela, BonBwvTtag TapaAAnAa Tnv dnuovpyla Tng apxtkng Baong

v EOOHEVWV.



u K|EIM Evésiktikd Mpoocpata Mpoypapupata
KENTPO EQEAONTON MANATZEP EAAAAOL

MwototnTog

= AEGEAN

AB Plus®> yelliw




Mpoypappax AB Plus

AnokTriate Twpa Tn dikn oag AB Plus

Kal avakaAUTE Evav KOOUO
YEUATO QNOKAEIOTIKEC NPOCPOPEC,
diaywviopouc Kal eknAnéeic!

Kavre TV eyypagr oag
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Iﬂ:! E[II Mpoypappa Yellows tng Tpamnelag Meipaiwg

KENTPO EQEAONTON MANATZEP EAAAAOL

N

g

AUTEC TIC YiopTEC, TA
bwpa.. ooU QEPVOUV

nepigadtepa yellows!

KaEx s S0 panipal KrplRlaon 080 S3000
ol




I! [I] E ﬂ] MNMpoypappa Yellows Business

KENTPO EQEAONTON MANATZEP EAAAAOL

P -l
'Exeiwc Emxeipnon;

Viple vopell o bl ness, v o FMiepéc Enmepdoedd a1 o

i EradBepons Druypejianiss, e v se e el orees pe i
Er A E 0 E £ Se) duvi AR e

BAHE NP LOries =5




I!II!EI]] Aegean Miles and Bonus

KENTPO EQEAONTON MANATZEP EAAAAOL

AEGEAN GROUP  BOHOEIA & ETMIKOINONIA % EAAHNIKA ~ avazritnon Q

.ﬁ “
> Opyavwote  Ta&ibéyre  AvakandOyte  Miles+Bonus ® My Aegean

EITPADH ‘ EIL0ADE ‘




I![EEI]] Aegean Miles and Bonus

KENTPO EQEAONTON MANATZEP EAAAAOL

Avakanduyte ta Miles+Bonus npovopia

To Miles+Bonus avTapeiBel yevvalodwpa Tnv MPoTipnon oag pe povopla KaL Umnpeciec mou
peTaTpEMOLY KaBe gac Takldl os pla povadikn epmnelpial Kade BaBulda oog MpocpEPEL PEYAAUTERR
guehitla, aveon kal eukohla ply, Kara Tn OLApKELa KAl JETA ano KaBe cag nrnon!

Miles

MIES HS0NUS

Honds

=% AEGEAN =¥ AEGEAN

MeplooodTEPO



L{K[E[M|EA

KENTPO EQEAONTON MANATZEP EAAAAOL

Aegean Miles and Bonus

pwon pidicv

Ti eival kadUtepo and to va kepdilete pidia; Na ta petatpénete oe 6t enBupeite!

hﬁTﬂ?‘pﬁpTE Ta jll?u.&ttau EXE’TE CUYKEVTPRWOEL O TITAOELC YE TNV Aegean kaL Tnv Dlympu: Airn -:Mlmhmpsm amTaWtiﬁE(; TPCOPLOHOUE Maykoopiwe peoa
@‘m ﬁlﬁﬂua G Star Alliance. EmumAeoy, ymopeiTe va eEapyupliveTe Ta pikia oag ce avaBabuion BEang ﬂ?\lﬂ Kkal ge mpolovTa Kal utnpeoleg Tou
) : UOGOUEVOU ﬁleumJ ‘ouvepyaTwy pac. Mg Ba xpnotponoleite Ta plhia cag elval oto xept oag!

—

AcponopIkEs eTaipies Aigpovi
> AeiTE neploGOTEPA > Aelte neplogoTepa
YMOAOTIZTHE MIAION

& O

> [

Evoikiaon Ayopés ®aynté G MNotd Noditiouds G
QUTOKIVATOU > AceiTe nEplocoTERA > AciTe neEplGoGTEPQ Miaokébaon
> AelTe neplogoTEpO 2 AeiTE MEpICOOTEPO

e @
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KENTPO EQEAONTON MANATZEP EAAAAOL

Aegean Business on board

OTEENTFRATE
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L{K[E[M|EA

KENTPO EQEAONTON MANATZEP EAAAAOL H EEd“Awan va n povpauuatwv n loTéTnTac

H taxela e€amAwon Twv MNpoypopupatwy Mototntag,
OPEIAETOL OTO YEYOVOG OTL TO MApKeTvyK Mototntag (Loyalty
Marketing), Baciletal otnv "Kepdlopevn” TIIOTOTNTA KO
QTIOKAELOTIKOTNTA TWV UTIOAPXOVTWYV TIEAATWVY KAl TNV SUVALN
TNG TIPOCEAKLONC VEWV.

Ta ETUTLXNMEVA TIPOYPAUMATA KLV TPWYV Kol ETBpafeuonc
OPEIAOLV VO TIAPEXOLVV CNUAVTIKOTEPO AOYLKA 1) KOl
OLVALOONUATIKA KIVNTPO YL TOUG VEOUG TIEAXTEC EVAVTL
OTIOLOVONTIOTE AVTAYWVIOTIKOU TIPOYPAUMATOC eTppafeuong
KO TIXPAAANAQ VO OTTOTPETTIOUV TOUC UTIAPXOVTEG TIEAXTEG ATTO
TN METAPOON TOUG GE AVTAYWVIOTIKA TIPOYPAUMATO, TIAVTO CE
LOOPPOTILOL KOG TOUCE KOl OPEAOLC.



I![I!EI]] H e&amAwon twv Mpoypappatwv Mototntag

KENTPO EQEAONTON MANATZEP EAAAAOL

Ta o Mpooata poypappata Loyalty Marketing facilovtal kot
o€ Loyeveig texvikeg (Viral Marketing) kuplwg peoca amo ta Social
Media yia tnv diadoaon kat tpotpomn pecw word of mouth.

[MapAAANAQ, N YNELOKH TEXVOAOYIQ ETITPETIEL TNV CUVEPYACLO TWV
«IOLOKTNTWV» TWV TIPOYPAMUATWY E TIOAAOUC TPITOUC/CUVEPYATEG,
Kol TNV online dlaxeiplon Tov, evw N tpocPacn Twv cuvePYalOPEVWV
ETILXELPNOEWVY OTA HEAN TWV TIPOYPOAUUATWY, ALTIOAOYEL XTIOALTO TO
KOOTOG TOUG YLO TNV CUMUETOX), TIOAPOXT EKTITWOEWV KOL AOLTTWV
KIVTPWV.

H Bcon Twv TpoypapUdTWY TIIOTOTNTAC 0TNV OLaOIKAGLX
QTIOKTNONG, SLATNPNONG KOL GUENCNG TWV TIEAATWY QPOPOVCE CIPX KX
TNV dtatnpnon cAAa AoV eTtinpealel OAo To paoua “Get, Keep, Grow
Customers”.

MNMeproogotepa Oa Bpeite otnv BiBALoOnkn tou KEMEA.



