KEMELway

‘Evag 081kd¢ xdptng pe eotiaon

OTNV €NITUXia ano Ta NPWTa PApAta

y1ag enixeipnong/start-up

And TIG apXEG TNG EVAOXOANGNG TOU HE TNV EMIXEI-
pnuatkétnta to KEMEA avéntue pia pebodoloyia
yia o One to One Mentoring nou e€eAixBnke
napdAAnAa og pia og1pd SiaAé€ewv (webinars) kai
gpyactnpiwv (workshops) o Maveniotnyia Kai
OEPUOKOITIBEG.

TN OUVEXEIQ EVOWHATWONKE N Ocwpia Tou Lean
Start-up (AItng Enixeipnuatikng Ekkivnong), onwg
auth €xel avantuxBei kKupiwg and toug Steve Blank
kai Alexander Osterwalder.

H pebodoloyia eUNAOUTIOTNKE UE TEXVIKEG, TAKTIKEG
Kal epyaleia, SOKINGOTNKE PE EMITUXIA, OVOUAOTNKE
KEMELway kai anoteAei onpepa éva povadikd o81ko
xdptn nou «Balel oe 1G€n» v nopeia piag startup
JeyloTonoIWVvTag TI¢ mMOavatnteg enituxiag Ing.

Aiya Adyia yia tn peBodoloyia

Kd&Be gyxeipnpa oTo XWPO TWV VEOPUWV EMNIXEIPACEWY
£X€l WG ApXIKO 0TOX0 TNV PetdBacn and uia Emixeipn-
patikn 18€a o€ €va BIWOIPO Kal avVIiaywVIoTIKO
Enixeipnuatikd Movtého. O 16putng npénel va Yagel

Kal va eniBePaiwoel €va aionioto EMIXeipnuatiko
Movtého, yia va otnpi€el Ndvw Tou T Snpioupyia piag
avIaywVIOTIKNG EMIXEIPNONG.

H uébodog KEMELway Bonbd enixeipnuatieg /
startuppers kai oteAéxn va epuBabuvouy, va
KATAvONoOUV Kal VA CUPPWVNCOUV GE JIa KOIVA
onuKN yia tnhv aAANAENiSpacn TwV GUVICTWOWY HIAg
EMIXEIPNUATIKAG Npoondbeiag, yéoa anod Jia véa,
Suvapikn, SnUIoUPYIKN Kal AEITOUPYIKN NPOCEYYIoN.

Kabwg n enixelpnpatikn 16€a wpIindlel kal epdoov
ekTIUNBei 6T To business model napdyel Btk
anotéAeopa (SnAadn pia Suvntikd Biwalun
enixeipnan), alonolgital To UAIKO Kal n eyneipia nou
Ba npokUYel otnv avantuén evog NANPOUG Kal
Aentopepous npoypdupatog Go-To-Market nou 6a
€MITPEYEI TNV anoktnon, Siathpnaon kai auénon Twv
neAATOV.

AuTO Ba S1gukoAUvEl TNV xpnPatod6tnan KAIHAKwon
KI enituxnuévn nopeia Bdoel nAnpoug Enixelpnuati-
KOU Zxe&iou, NPog TNV wpINOTNTA Kal TNV NEPAITEPW
edpaiwaon tng B€ong Kal eikévag otnv ayopd.
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H npéoBaon otnv McBoboloyia KEMELway

Yndpxouv TpeI¢ Tponol yia va enw@eAnBoUv ol VEOPUEIG enixelpnaocic and thv yedodoloyia KEMELway.

0 KaAUtepog gival HEow NG
d1adikaoiag One to One Mentoring
nou napéxel Swpedv 1o KEMEA.

[

Me napakoAouBnaon cepivapiwv
kal workshops pe napadeiypata
Kal case studies, péow twv
ouvepyaoiwyv tou KEMEA pe
Naveniotnuia Kal OEPHOKOITISEG.

MepikéG oknvéG KEMELway

Iradia Neoguav Emyeipioewy

Wi TGO SIS e g

Afiohoynon  Empepaiwon  Emavakay
MopuBox@v Napadoxiov  avopevi
Prototyping  Product/

Aayis-

A

Ta otddia piag veopuoug ano tnv
16€a o€ pia BIwalun enixeipnon

Value Proposition Fit

To aipiaya (Fit)
emTuyxdveTal srav

n npotewdpevn agia
poopépe Nian/et

ova npophipata v
Suvnruciy neAaTiov oas,
at wavororei,

) axdpn kakitepa Eenepva
g mpoobokies Tous.

O KappBdg Mpoteivopevng Agiag
(Value Proposition Canvas)

Opiapée Tou Emiyeipnatikos MovtéAou
To EmeipuaTins poveého
mEpuypAtpEL MG et
Emexeipnon:
Anuiovpysi Atia.
v Mpoogépet avo Mekéren
Kan Apsipeva
Steve Blank

H €€€AMIEn oto ZTpatnyiko
MdpKeTIVYK Kal To Business
ModelCanvas

Fuarti Baoikéc oukovojukég Evvoreg Tipa ?

Avantuén BaoIKwV 0IKOVOUIKWV
€VVOIWV Yia Startups

Avalntwvtag XpAoiun yvwon ano
10 UAIKO OE HOPPN NAPOUCIACEWY,
apBpwv Kai oAlydAentwy video
otnv Yn@iakn BiBAioBnkn oto site
tou KEMEA

5& 6An ™ Bidpkeia Tou

01 uTroBéaeig
amorum@vovTal oto BMC

MeBo&oAoyia andKINoNg YVWOEIG
ano tou¢ neAdteg (Assumption
validation)

To aUyxpovo Sales Funnel kaAuTeret oA6KANPO Tov
KoKho Zwiig Tou MeAén

H npocéAkuaon, andkinan,
Slatnpnon kal avantuén NeAATw

Mnopeite va deite nepioadtepa

oto www.kemel.gr/library
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https://www.kemel.gr/library

