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XapakTnpLoTIK& TG Ayopag

210 tapadslypa Oa avapepOoUpE, 0TO MWG MPOTEYYI{ETAL HIX (PALVOUEVIKK
KOPETHEVN XYOPA HE TTPORBANHATIKA XXPOAKTNPLOTIKK OTIWG:

» 23000 MeAwoookopoug pe 14000 Tovoug mapaywyn,

* Eloaywyég XapnAng mowotntag kat kootoug anod EE (BAéme... BouAyapia),

* EAaxiotn Srapnuion ano ta peyaAa brands,

* MpowONTIKEG TPOTPOPEG KaL P&XN TIHWV oTa papla (amo 6-18 E/kg),

* MwARocelg oxedov mavtov (Z/M, pavapika, Aaikég, BroAoyika, e-shops KAT.)
* EEaywyég Kupiwg XUHA TTOLOTIKOU HEALOU YL avapién

* Xwpi¢ KAGSIKN] Sla@UIoN KOl EMCTNHOVIKH UTTOGTHPLEN
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(TR0 SRR TON MANATEER AN H MeAatokevtpikn MNpoaoéyylon

21N ouvexelx Ba SoUuE TTWG UTTOPEL VA SLapOoPOTIOINOEL OTNV AYOP X ULO ULKPT) OLKOYEVELOKN)
ETILXELPNON, XPNOLOTIOLWVTOG TNV TIEAXTOKEVTPLKY AOYLKN Tou povteAou SAVE

H dladikaoia eival oTtAn apKeL KATIOLOG VO OKEPOEL ONULOVPYIKA KAL VO EQOPOTEL TNV
e€lowon Twv MwANCEWV

Sale = Performance + Emotion

Price

KO TNV «OUVTOYN» TNG ATIOTEAECUATLKNG ETIKOWVWVIOE TIOU EVUTIAPXEL OTO POoVTEAO SAVE (
Solution, Access, Value, Engagement)

H omola sival: 4
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(ENTR0 EOEAGHTON MANATZEP ERAAROE H MeAatokevtpikn MNpoaoéyylon

v'Na lNvwpidoupue tov Mpwtapxko MeAdtn (Customer Persona)

v'Na lNvwpiloupue to MpoPAnua tou (Problem Detection Research)

v'Na TommoBetrioouvpe to Mpoiov/Ymnpeoia we Avon oto poPfAnua (Positioning)
v'"Na Emikowvwvnooupe anotedsopatika (Targeted Media/Content)

To Business Model Canvas kaBodnyel TOV ETUXEPNUATIO «UTIOXPEWTIKO» VO AKOAOLONCEL TNV
TLEAQTOKEVTPLKN QUTH TIPOTEYYLON,

ue TI¢ 4 evotnteg Tou Value Proposition, Customer Segments, Customer Relationships kau
Channels,

omov Ta 4P (Product, Place, Price, Promotion) petaoxnuatiovtal ok ...411 (MeAateg,
Mpotewvopevn aéia, MpooPaaon, MeAATEIOKEG GXETELG)



EAKIE M Top MeliBee kat kxivotopia
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O kouvotopeg Avaelg mov O mpoaBéoouv aéia otnv tpotacn tTnG Top MeliBee mpog Toug
TMEAATEG TNG YL TNV aENoN TWV TWARCEWV Elvat:

H «ovopaoTtikn» etikéta (laser printed) ywax =evodoxeia,
H tpOOWTILIKN EKTUTTWON ETIKETAG YIX SWwPOo 1 WGlokatavaAwon,

Ol TPOCWTIOTIOLNHEVEG SNHULOVPYIKEG CUCKEVNOLEG YO YAHOUG Kal BapTiow,

= 52 N 5

H mpotaon emavaAnmTikiG ayopdg o€ Toupioteg péow QR Code otnv £TIKETA KAl
Mopamounn o€ e-shop.

5. H mpooéyylon kot Snuiovpyia oxEcewv HE TOUG TIEAGTEG e Xprion epyaAsiwv CRM /RFM/
LTV analysis, o€ 0Aa Tt oTdd1x Tou KUKAOU (WG TOUG.

6. H xpnon Internet Marketing otov cuykekpipévo kA&do.

7. H MNapadoon Twv MPOIGVTWY GTO XWPO TOU TTEAXTN
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20G EUXOPLOTOVHE YIX THV TTPOooxXN oag!

www.kemel.gr

ﬂttps://www.facebook.com/ kemel.gr

Email: info@kemel.gr


http://www.kemel.gr/
https://www.facebook.com/kemel.gr

