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i KLE IMIEA Elcaywyn

AVTIKELLEVO TNC TTOPOLCLOONG VAL N KAXTavONaOn Tou cuyxpovou Marketing
Mix, dedopevou O0TL Ttapexel atov Marketer eva OAOKANPWHEVO TIAQLCLO YL
VO GUVOEEL TN OTPATNYLKN TNG ETIXELPNONG ME TIC AVAYKEC TOU TIEAQTN.

Ta 4P e€akoAouvBouv va fonBouv otnv «Ttapadoatakn» SlaxelpLon
TIPOIOVTOC, TIMAC, Slavounc Kat Ttpowdnong, evw to S.A.V.E. (Solution,
Access, Value, Engagement/Education) petagepel TNV €0Ticon otn Avon, Thv
Tmpoaofaaon, TNV ala Kol Tn OECUEVON TOV TIEAXTN.

OuolaoTika, To Miyua MapkeTivyk Tou S.A.V.E., utropei va Bewpnbei w¢ uia
ouyxpovn epapuoyn Twv idiwv Apxwyv [NeIBouc TTou TTEPIEYPAYE O
ApioToTEANC OTN PNTOPIKN TOU.



“AKIE|MIEA

= = Amo 1o 4P oto S.A.V.E.

To mapadoctako Marketing Mix (4P):
* Product
* Price
* Place
* Promotion
MeTaoxnNUATioTNKE OTO TMEAATOKEVTPLKO S.A.V.E.:
 Solution avti Product
« Access avti Place
 Value avtli Price
« Education/Engagement avti Promotion
AnAadn: Ao TO «TL TTOUAAW» OTO «TL TIPORANUA AUVW yla Tov EAATN»



KENTPO E©@EAONTON MANATZEP EANAAOX

H avtiotoixton tov SAVE pe ta tpia peca melboug
TOU APLOTOTEAN

1. Adyog (Logos) — Solution (Auon) + Value (Agia)
O AGyocg agopad Tn AoyIKr, Ta ETTIXEIPAMATA KAl TIC ATTODEICEIC.

210 S.A.V.E.:H AUon atravta Aoyika oTo TTpOBANMA TOU TTEAATN, KaI N
AZia TEKUNPIWVEL YIATI N Auon aciel TTEPIOCOTEPO ATTIO TO KOOTOG TNG.

NMapadeiypara:

«TO AOYIOUIKO HEIWVEI TOV XPOVO OlekTTEPAiwonG KAaTa 40%.»

«H eTévOuon atrooBEveTal o€ 6 PAVES.»

AuTta gival kaBapad Aoyika emixeipnpaTta (Logos).

Apa: Adyog = n opBoAoyikn BepeAiwon Tng Auong Kai Tng Agiag.



H avtiotoiyion pe ta tpia gyEoa eLtboug Tov

ApLOTOTEAN

2. N&Oo¢g (Pathos) — Engagement/Education
To NM&Bo¢ apopa T CUVALCONUATA TTOL KLVNTOTIOLOVV TOV avBpwrTto.

2to S.A.V.E..To Engagement (EuttAokn)) dnuiovpysi cuvaloOnpaTik)
OVVOEDT, KAL N KOWVOTNTQ, N euTIElpia TteAaTn, To storytelling ko n
OAANAETILIOPOCT EVEPYOTIOLOVUV BETIKA TO ouVALGON L.

NMapadsiypota:

 ¢va Brand Tou kavel Tov TEAATN va VIWBOEL HEAOCG JLOG KOWVOTNTOC,
* LOTOPLEC TLEAQTWV,

* TIPOCWTILKI EUTIELPLOL XPHONC.

O AploToteAng Ba eAeye OTL eOw evepyoToleital To MNMabog yla va
evioxuBei n telBw.

Apa: M&Bo¢ = n ouvalcOnuatikn dikotaon tov Engagement.



LAKIEIM] H avtiotoiyion pe ta tpia gyEoa eLtboug Tov

ENTPO E©@EAONTON MANA ANAAOL

ApLOTOTEAN

3.’'HOo¢ (Ethos) — Engagement/Education + Access + Value

To 'Hgoq agpopa tnv aglotioTia, TNV EYTLOTOOoLVN KAl TOV XapaKThpa Tou
Brand.

210 S.A.V.E.: Engagement/Education dsixvel 0TL n eTixeipnon yvwpidet 10
avTIKELPEVO TNC Kat Bonba tov meAatn va katavonoet tn Avon. H Access
ekppadel ogBacpo, dlagpavela Kat evkoAia cuvepyaoiag, kat n Value
YIVETAL TILOTEVTI HOVO OTAV UTIAPXEL EPTILOTOOLVN.

Mapadeiypyata:

EKTatdeVTIKO TIEPLEXOUEVO, CUUBOVAEUTIKI MWANGN, dlaPAveLd OTLG
TIANPOYOPLEG, EUKOAN IPOCPBacn o€ UTIOCTAPLEN.

O teAatng neibetal eneLdn Bewpei Tov opyaviopo a&lomioTo.

* Apa: HBog = n Baon epgmioToolVNG MAVW GTNV OTIOid AELTOVPYOULV TO
Education, To Access kat n avtiAauBavopevn Value.



A KIE|MIEA ‘Eva oOAOKANPWHEVO HOVTEAO AVTLOTOLXLONG

Solution + Value

Engagement

Education + Access +
Value

S.A.V.E.

«[latl auTn N Avon gival
N CWoTN;»

«[1wg HE KAVEL VA
algbavopal,»

«MTIopw va o€
EUTILOTELTW;»



o < LE [MIEA O Philip Kotler, o AptototeAng, kat n Pntopkn

O Philip Kotler, o «Matepag Tou
ZUYXPOVOU MAPKETIVYK»,
avayvwpidel Tn Pntoplkn Tou
ApLoTOTEAN WG TO BepeAlwdeg oxedLO
YLOL TNV TIELOTLKI ETILKOWVWVIAL.
2uvoEEL apeoa TNV TpLada MNetBoug
TNG PNTOPLKNC TOL APLOTOTEAN,
A\oyog (Aoyikn) + MNaBog
(cuvailcOnua) + 'HBo¢ (a&lomioTiar),
e TO ouyxpovo Brand Positioning,
TNV YuxXoAoyia TOU KATAVOAWTH KOl
TIG OUYXPOVEG OXETELC.




WLIECIEY |y gaeytepn civdeon Pntopikic kat S.A.V.E.

H Pntopikr Tou AplotoTteAn dev eival amAwg TEXVLKN OMLIALAG: eival
Bewpia avbpwTtitvng meLtboucg.

To S.A.V.E. emtioncg dev eival anAwcg povteAo marketing: eivat Bewplia
dnulovpyiac agiag KalL oxecewy Pe Tov meAdTn.

Kat ta 6vo aravtouyv oTIC OLEC TPELC aVOPWTILVEC AVAYKEG:
1. Na kataAapBw (Adyog — Solution/Value)

2. Na viwow (Mabog — Engagement)

3. Na epmotevtw (HBog — Education/Access)



PO E©OEAONTON MANAT. EANAAOX

CAKIEIMIEA H BaButepn cuvdeon Pntopikic Kat S.A.V.E.

Oa pmmopovoe Kaveig va el otL to S.AV.E. gival o ouyxpovn
ETILXELPNOLOKN LETAPPOON TNG APLOTOTEAIKNG PNTOPLKAG TNV ETTOXN TNG
TLEAQTOKEVTPLKIG OLKOVOULOG,.

Ol ETITUXNMEVEG MAPKEG OEV TEIBOLVV HOVO PE XAPOAKTNPLOTIKA TIPOLOVTWV:
melBouv pe Aoyikn aéia (Logos), ouvaicOnuatikn cuvdean (Pathos) kat
alomiotia (Ethos), akplpwg OTtwg Tepleypae o ApLOTOTEANG TIPLV OTIO
miepimov 2.400 xpoviao.



Mua evoLapEpovoa tapatnpnon

[ToAANot cuyxpovol marketers 6ev BAemouv ta 4P kat 10 S.A.V.E. wg
AvVTAyWVLOTIKA HOVTEAQ.

Ta BAETIOLY WG SVO SLAPOPETIKES OTITIKES TOL (OLOL CLOTHHATOC:
* 4P = T1 oxedLalel yia mwAnon n emyeipnon
« S.A.V.E. = mw¢ To avtiAaupavetat o TEAATNG

Me autr) tnv evvola, To S.A.\V.E. potadet Alyotepo ye ,
«QVTIKATAOTAON» KAl TIEPLOCOTEPO HE PLA APLOTOTEALKI] HETATOTILON
aro TO AVTLKELPEVO TIPOC TOV ATOOEKTN TNG TELBOUC.

Kat tlowg yU' auto n ouvdeon nov pe tov Aoyo, to MNabocg kat to HBoC
ival TOoO yovIun: Ta 4P opyavwvouy TG EVEPYELEG TNG
emuyeipnong, evw to S.A.V.E. opyavwvel Ttnv sPmeLpia Kat tTnv
ELBw 1oV BLWVEL 0 TEAATNG.



l:[:! = LM | EA B POA0G TNG Al 0TIV TEAATOKEVTPLKI) EPACHOYI TOU

PO E©OEAONTON MANAT.

S.A.V.E.

H Texvnt) Nonupoouvn (Al), dev gival amAwg Eva KON EPYAAELO
marketing.

210 TIAaiolo tou S.AV.E. umopel va Aeltoupynoel WG KXTRAVTNG
TMEAXTOKEVTPLKOTNTAG, ETIELON ETILTPETIEL GTNV ETILXELPNON VA KATAVOEL,
Vo EUTTNPETEL KOL VOl OAANAETILO PO UE KAOE TIEAATN OE KALMOKOL TTOU

TIOAQLOTEPO NTOV AdVLVATN.

H Al dev elval eva TETITO otolxelo tov S.AV.E, aAAa evac opr{évTioq
ETUTOYVVTHG KoL TWV TECOAPWY OTOLXELWV, OTIWC Ba dovue aTNnV
OUVEXELQL.



l:[:!EII]]- S = Solution

PO E©OEAONTON MANAT. EANAAOX

H Al BonOa tnv emixeipnon va HeTafei arnod To «mpoiov yia 6Aovg» ot
«AUOT YL TOV CUYKEKPLUEVO TLEAXTN».

Napadsiypata:

* T(POCWTIOTIOLNMEVEG TIPOTATELG

* TIPOPAEYN avayKWV

* AVOAUGON CUUTIEPLPOPAC TIEAATWV
* OUVOLKN TIPOCOPHOYN UTINPECLWV

)E\&u N Al evioxvel kat Tov Adyo (Logos), stteldn PeATIwVEL TNV akpiPela TNG
uonge.

H epwtnon yivetau:
«[Mowax gival n KXAVTEPN AVOH yla AUTOV TOV TIEAATH, OUTH TN OTLYHN;»
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PO E©OEAONTON MANAT. EANAAOX

H Al pewwvel Spactikd T Epmodia tpoofaong.

Napadsiypata:

»chatbots kat Al assistants,

»TIOAUYAWGOLKI VTTOOTNPLEN,

»24/7 e€umtnpetnon,

> (PWVNTLKECG OLETIAYPEC,

»ovadnTnon Ue UOLKN YAwooq,

»H mtpoofaon el va EEQPTATAL OTIO WPAPLA, KAVAALX I YEwypapia.
ESw n Al evioxVeL Tto <Eipat StaOéoipog otav pe xpetalsoon.»



“AKIE|MIEA

PO E©OEAONTON MANAT. EANAAOX

H Al BonOa& Ttov meAatn va avtiAngOsi kot va peytotomtomost tTnv aéia.
Napadsiypata:

»TPOCWTIOTIONEVN TLLOAOYNON

»calculators RO

»>TIPOTOCELG PEATIOTOTIONCNG

>TIPOPBAEWN KOOTOUCG KOL OPEAOLG

H ala yivetal o Sta@avng KAl IO OXETLKN ME TIG TIPAYUATIKEG AVAYKEC.
ESw kuplapyxei o Adyog.



o < LE [MIEA E = Engagement / Education

ESw lowg BpiokeTal n peyaAvtepn emidpaon tng Al.

‘Evag Al Assistant pmmopei va Aertoupyel wg: ZUUBOUVAOG, EKTTALOEUTAG,
Coach, BonB0o6¢ ARYng anoP&oswv, KKt GUVOULANTAG.

H oAANAETIIO pOON METATPETIETAL ATIO UACIKL ETILKOWWVIO OE EEATOMLKEVUEVO
dlaAoyo.

[l TTIPWTN POPA, LA ETILXELPNON MTTOPEL VO TIAPEXEL EEATOMIKEVEVN
EKTIALOEVAN GE XIALXOEC I EKATOMHVPLA TIEAATEG TXUTOX POVA.

ESw n Al ayyilel ko Ta Tpia aplotoTeAka péoca tel®ovg:
* AOyog — £ENYNOELG KOl TEKUNPLwoN

* 'HOo¢ — ouvemesla Kol aélomioTia

* M&Bog — ualkn, avBpwTtiivn aAAnAemtidpaon



ZUPTIEPACHA

H mpoogyyLorn pag Tiotevoue OTL elxe dLaitepo evdlapepoy, ylati
ouvedeoe Tpia emineda ov ocuvNBwWS e€etadovtal EeXxwWpPLOTA:

« TNV Pntopikn tov AptototeAn (Melbw = Aoyog, Nadog, HBog),
* T0 oLyxpovo Marketing Mix (4P kat S.A.V.E.),

« Kal Tov poAo tn¢ Texvntng Nonuoouvng otnv MEAATOKEVTPLKN
T(POCEYYLON.

AUTr'] n ouvoeaon OeiXVvel OTL, TIAPA TLC TEXVOAOYLKEG AAAAYEG, Ol BaotKéq

apXEC TNG avlpwrivng meLBoug Kat tng dnulovpyiag aiag mapapyevouv

OLaXPOVIKEG.

Ag dovpe Twpa av Kal Twe dLapopoToLeiTal I CLPPBLWTLKI OXEON PETAEL
Marketing Mix, Aoyou, Naboug, HBoug, S.A.V.E. kat Al oe B2B kat B2C.



A KIE|MIEA H dutapopomoinon peta&u B2B kat B2C

210 B2C, oL anogpdoelg ernpeddovTal IEPLOCOTEPO ATO TO cuvaicbnua,
TNV TALTOTNTA KAl TNV EUMELPLa.

To Engagement kat n avtiAnwn tng A§iag (Value Proposition), amnoktouv
KaBopLoTLKO POAoO.

AvtiBeTa, oto B2B, n Aoyikn tekpunpiwon, To ROI, n afloruotia kat n
ueilwon Tov Kvduvou KupLapxouvyv. Ekel, n Avon Kat n eTxepnuatikn Aia
BPLOKOVTCL OTO EMKEVTPO.

Kat otig dvo nepmtwoelg, opwg, n Texvntn Nonuoouvn aAAddlel Toug
KQVOVEG TOUL TalXVvioLov Kat TIAEoV pelwvel Tn dtagopa petagv B2C kat
B2B.



l:[:] EIMJEA O cuvduvaopog Aoyov, NMNadoug kat HBoug oe Kabe

PO E©OEAONTON MANAT. ANAAOL

aAAnAemnidpaon, pe tTnv duvapn tng Al.

Ol teAateg, ave€aptnTa aro ToV POAO TOUG, TIEPLUEVOLV TIAEOV
TIPOCWTIOTIOLNUEVEC EUTIELPLEC, QUECEC ATIAVTNOELG, EVKOAN TIPOCRacn Kat
ouvexn vrootnpPLlen.....onAadn evav cuvdvacpo Aoyou, lNabouc kat HBoug
o€ KaBe aAAnAemidpaon.

["La 0oou¢g xTidouy, urtooTnpEidouy N XPNUATOd0TOUV KALVOTOUEG
ETILXELPNOELC, TO HEAAOV BEV AVIKEL ATIOKAELOTIKA OE O00OUG OLaBETOLY TNV
KaALTEpPN TEXVOAOYia.

AVNKEL 0E OOOULG UTIOPOLV va cLVOLACOLV TN dLAXPOVLKN Katavonon Tng
avepwrilvng cuumepLpopag pe tn duvaun tng Texvntng Nonuoouvng yla
va dnuLlovpyouLv paypatikn afiq, epmiotoouvn Kat Blwotpn avartuén.



S LEIMIEA Kat pua evorapepovca e§eAgn

Aedopevou OTL Ta 4P ntav 1o marketing tTng Bropnxavikng emoxng ko to S.A.V.E.
glval To marketing mix Tng TMEAXTOKEVTPLKNG ETTOXNG, TOTE N Al EL0AYEL P VEX

dlaotaon:
Emroxn KevTpikn epwrnon
4P TI TTOUAQE;
S.A\V.EE. [Nola agia TTpOCPEPOUNE OTOV TTEAATN;
Al-enabled S.A.V.E. ?&i;ﬂ‘;ﬁnwouwwuﬁ agia pe kaBe TTeAATN

Apketol opyaviopotl apxidouvv va PAettouv Tov Al Assistant OxL w¢g Kavat
ETILKOLVWVIOG OAAG WC SLaPK EKTTPOCWTIO TOUG . Eival To onueio omou n
ETILXELPNON CLUVOVTA TOV TIEAXTN OE TIPAYMATIKO XPOVO.

AG SOUE EVA «AVATPETITIKO» TIAPASELYMA ETILKOWVWVIAC TNG Airbnb.



S KIEIMIEA H cUvdeon petagv MNewBoug, S.A.V.E. kat Al

[Miotevovpue oto KEMEA ot1L Tto Airbnb €ival icowc To KaAbTEPO
napadetlypa yia eKmatdevTIKoUS OKOTIoUG, TIOL ETILTPETIEL VA
gavel MoAL kaBapa n cuvdeon petacv MNMewdoug, S.A.V.E. kau Al,
TIPOKELHEVOU VA ETUTEVYOEL ATMOTEAECHATLKI ETULKOLVWVLA.

Oa XPNOLUOTIOL|COVUE TN YVWOTH Kautavia tou "Belong
Anywhere", n omtoia dev tovAovoe dwpatia aAAd Tnv euTELpia
TOU va atcbaveoal OTL avhKELG OE evav TOTIO.

H dlapnuion égixvel avBpwrioug 1ou TagLldevouy, Guvaviouy
olKodeOTIOTEC, polpadovtal yevpata, yeAouv kat ouv oav
VTOTUOL.



l![:!EII]] Kataywpioelg tng kaumnaviag Belong Anywhere

A R

' BELONG
ANYWHERE

” ¥ WHERE

telonging AFBUNG the Werls "J

Aev TTpoaAAovTal SWUATLOL

Aev TTpoPaAAovTal TIUECG.

Aev TIpOPAANOVTOL TEXVIKK
XOPOKTNPLOTIKA.

[MpofoAAeTal Pt avOpwTTvn EUTELPIQL.




A KIE[MIEA 1. H NeOw Tou AprototéAn/Adyog

Aoyog (Logos)

To Airbnb AUvel eva Tipaypatiko tpopAnua:

«O@EAW £UKOAN, OLKOVOMLIKN Kol avOevTikni dtapovi.»
O N\oyog ekppaleTal pEow:

g£UKOANG avalntnong, a&loAoynoswy, XapTwv SLaBecIUOTNTAC, ACPOAWY
TIANPWHWV K.QL.

O meAatng KataAaBaivel 6Tl N AVoN elval TPAKTIKN.



A KIE|MIEA H MewBw tou ApiototeAn/MNadog

NaBog (Pathos)

ESw BpiokeTal n SUvaun TG KAMTTAVIAG.
To yRvupa otV gival:

«KAgioe Eva dOwPATIO. »

To yAavupa givai:

«NIwoe oav va avAKEIG EKEI.»

H SdiapAiuion dnuioupyei:

ouvaiodnua

TTEPIEPYEID

emBupia e¢epelivnong

avOpwTTivn ouvdeon

To TagidlI HETATPETTETAI OE TTPOCWITIKA EUTTEIPIAL.



H MewBw tou AptototeAn/HBoG

"HOo¢ (Ethos)

NMwg eutTIoTEVOMAI EVAV AYVWOTO;

To Airbnb amavta peow:

* OCIOAOYNOEWV

e TAUTOTTOINONG XPNOTWV

* TTONITIKWYV TTPOCTACIAC

* PNUNG TNG TTAGTPOPPAG K.A.

H epytmiotoouvn yiveral 1o BepéNIo TNC oxEonc.



LY JKIE IMIEA 2. To S.A.V.E./Solution-Access

Solution

Agv TTOVAQ SWUATLAL.

[MovAQ:

«Evav KOAUTEPO TPOTIO V& TAELOEVELG.»

Access

H epapuoyn mpoo@epeL:

QUETN KPATNON, QIATPQ, XAPTEG
TIANPWHA ATIO TO KWVNTO K.OL.

H tpoofaon sival oxedov adpatn.



“AKIE|MIEA

o counonTon ANATEER Enrc To S.A.V.E./Value-Engagement

Value

H ala dev gival povo n Tiun, tvac

* QUOEVTIKEC EUTIELPILEC

* TIEPLOCOTEPOC XWPOC

* KOAUTEPN OXECN TIOLOTNTOC—KOGTOUG

* ETIOPN PE TNV TOTILKI) KOUATOUPO

Engagement

To Airbnb dnuoupyel kowvotnTa.

O TIEAATNG: YPAPEL A&LOAOYNTELSG, HOLPALETOL EUTIELPLEG,
avePadel PUTOYPAPLEG, ETILIOTPEPEL WC OLKOOEDTIOTNG N TA&LOWWTNG.
H oxéon ouveyieTal HETA TRV KpATNON.



o < LE [MIEA 3. 0 poAo¢ tn¢ Texvntng Nonuoouvng

ESw ylveTal akOuN TILO EVOLOPEPOV.
H Al 6ev avTikaBloTa TOV OIKOSECTIOTH).... TOV fonBa
Nna tov taéduwtn n Al pmopsi v MPoTELVEL:

2TUTIO CUUPWVA JE TIC TIPOTIMNTELG TOV, SPACTNPLOTNTECG, EEATOMIKEVIEV
TOELOLWTIKA TIPOYPAMUATY, KAAUTEPO XPOVO KPATNONC.

H sumepia yiveTal TPOCWTILKN.

lNna Tov owkodeomtotn n Al pmopetl va BonOnost os:
SUVALKN TILOAOYNGOT), CLYYPAPN TIEPLYPOPWV,
QUTOMOTEG ATIAVTNOELG, TIPOPAsYNn {NTNoNC.

O 0lKOOEOTIOTNG YIVETAL TILO XTTOTEAETHUATIKOG.



O poAo¢ tn¢ Texvntng Nonupoouvng

To Airbnb &ev gyLve pia aro TI¢ HeYAAUTEPEG TIAATPOPUER
plAoeviag emeldn dleBeTE MepLOCOTEPA dWATLA ATIO TA
Eevodoxela. AnuLovupynoe €va veo vonua yupw aro to taidt:
«Belong Anywhere». Ekel cuvavtwvTal N aplOTOTEALKN
PNTOPLKI KAl TO oLYXPOVO TIEAATOKEVTPLIKO marketing.

O Aoyog 1teiBel OTL N ALon €lval TPAKTLKA.
To MaBog kavel Tov TaldLwTn va ovelpevETAL TNV EPTELPLA.

To'HBo¢ dnulovpyel epmiotocLvn avapgeoa oe avopwTioug TTov
oev yvwpilovtal



EAKIE [MIEA H Al mapExel anoteAECHATIKOTNTA GE HEYAAN

PO E©OEAONTON MANAT. EANAAOX

KALpaKa

H Tsxvn'rn Nonpocuvn dev avtikabiota avta ta Tpia
OTOLXEld...... TA EVIOYVEL.

Kavel tn Avon mio e€utvn, TNV ipooBacn 1o €VKOAN, TNV asia
Lo €EATOULKEVHUEVN KAL TN OXECN TILO OLOLACTLKN.

Me aAAa AoyLa, n Al 6ev aAAadel tn pLhocogia tou Airbnb tnv
KAVEL TILO ATIOTEAEOUATLKN O PEYAAN KALPaKa.



ZUPTIEPACHA

Agv O1I0AO0KOUUE TPEIC CEXWPIOTEC EvvoleC (PnTopikn, Marketing
kKai Al), aAAG Eva eVIAiO MOVTEAO ETTIXEIPNMATIKNG TTEIOOUG:

* H PnTopIkn €€nyei mw¢ TTeiBouje.

* To S.A.V.E. g€nyei mw¢ dnpioupyoupue agia.

 H Texvntl Nonpoouvn €Enyei mw¢ Ta epapUOlOUME
ECOTOMIKEUMEVA KOI OE MEYAAN KAIMOKA.

AuTn n ouvBeon, KATA TN YVWUN YOG, EXEI IDIAITEPN ACia yIa TNV

ektTaideuon founders, mentors Kal OTEAEXWYV KAIVOTOMIOGC.



Juumepaopa (ouv.)

Kai dgv gival triong Tuxaio o1t o Communication Discipline
TNC CUUPBIWTIKAG oxeéonc ueTacu MNeiBoug, S.A.V.E. kai Al
EMIBAAAEI TIC KATEUBUVOEIC TTOU AKOAOUBOUV:

1. 'vwpioTe TOUC KUPIOUG UTTOWNPIOUC TTEAATEC OQC,
2. KaravonoTte 1a TpofAnuatda toug,

3, TotmoBeteiote To Brand ocacg w¢ tnv KaAutepn Auon,
4. ETTIKOIVWVNOTE QTTOTEAEOUATIKA,

5. INapEXeTE ACIOTTIOTN EPTTEIPIA OTOUG TTEAATEC OAC KAl
6. BeATioTOTTOINOTE HEOW OEDOPEVWY Kal Al.



“AKIE|MIEA

SR Euxaplotoupe yix tTnv mpocoxn oog!

N~ TIME FOR
< QUESTIONS!

SCAN ME

Follow us & stay updated!

[=]

@ KEMEL Non Profit
Organization

0 @ KEMEA



	Προεπιλεγμένη ενότητα
	Slide 1:                       
	Slide 2: Παρουσίαση
	Slide 3: Εισαγωγή
	Slide 4:  Από το 4P στο S.A.V.E. 
	Slide 5:   Η αντιστοίχιση του SAVE με τα τρία μέσα πειθούς του Αριστοτέλη 
	Slide 6: Η αντιστοίχιση με τα τρία μέσα πειθούς του Αριστοτέλη
	Slide 7: Η αντιστοίχιση με τα τρία μέσα πειθούς του Αριστοτέλη
	Slide 8:  Ένα ολοκληρωμένο μοντέλο αντιστοίχισης 
	Slide 9: Ο Philip Kotler, ο Αριστοτέλης, και η Ρητορική 
	Slide 10: Η βαθύτερη σύνδεση Ρητορικής και S.A.V.E. 
	Slide 11: Η βαθύτερη σύνδεση Ρητορικής και S.A.V.E. 

	Ενότητα χωρίς τίτλο
	Slide 12:  Μια ενδιαφέρουσα παρατήρηση 
	Slide 13:  Ο ρόλος της ΑΙ στην πελατοκεντρική εφασμόγή του S.A.V.E. 
	Slide 14: S = Solution
	Slide 15: A = Access
	Slide 16: V = Value
	Slide 17: E = Engagement / Education
	Slide 18: Συμπέρασμα
	Slide 19: Η διαφοροποίηση μεταξύ B2B και B2C
	Slide 20:  O συνδυασμός Λόγου, Πάθους και Ήθους σε κάθε αλληλεπίδραση, με την δύναμη της ΑΙ. 
	Slide 21:  Και μια ενδιαφέρουσα εξέλιξη 
	Slide 22: Η σύνδεση μεταξύ Πειθούς, S.A.V.E. και AI
	Slide 23: Καταχωρίσεις της καμπάνιας Belong Anywhere
	Slide 24: 1. Η Πειθώ του Αριστοτέλη/Λόγος
	Slide 25: Η Πειθώ του Αριστοτέλη/Πάθος 
	Slide 26: Η Πειθώ του Αριστοτέλη/Ηθος
	Slide 27: 2. Το S.A.V.E./Solution-Access
	Slide 28: Το S.A.V.E./Value-Engagement
	Slide 29: 3. Ο ρόλος της Τεχνητής Νοημοσύνης
	Slide 30: Ο ρόλος της Τεχνητής Νοημοσύνης
	Slide 31: Η ΑΙ  παρέχει αποτελεσματικότητα σε μεγάλη κλίμακα
	Slide 32: Συμπέρασμα
	Slide 33: Συμπέρασμα (συν.)
	Slide 34


